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SBNSE FROM HOTCHKISS 


OPPOSED TO STATE RATE-MAKING. 


New York Insurance Superintendent De- 
clares His Position at Anniversary 
Dinner of Albany Board. 


Responding to the toast “Insurance— 
From the Man Behind the Gun,” at the 
first annual banquet of the Albany 
Board of Underwriters on Wednesday 
evening last, Hon. W. H. Hotchkiss, su- 
perintendent of the New York Insur- 
ance Department declared himself 
cpposed to State rate-making. If, he 
held, “the time ever came when it 
seemed desirable that such work be un- 
dertaken by the State, it should first be 
demonstrated that the tariffs now in 
force are unfair or yield an excessive 
profit.” Before a thoughtful scientific 
rate could be named, data as reliable 
as the mortality tables used by the life 
insurance companies must be had, and 
that, Mr. Hotchkiss, continued, was im- 
possible of attainment. 

The superintendent’s remarks were 
attentively listened to, his auditors be- 
ing in entire sympathy with the views 
so tersely and clearly set forth. 

Anniversary Banquet. 

The banquet of the Albany Board 
members—which they propose making 
an annual affair—was in celebration of 
the thirty-sixth anniversary of the 
founding of the association. The jubilia- 
tion was held in the Ten Eyck the 


Menu 
providing for 
Carape, a La Poole Anchovies 
Cocktail, a La Geller 
Little Grapes, a La Russell 

Consomme Prentaniere, a La Austin 
Celery Radishes Olives 
Sauterne 
Chicken Haiibut Jouiville, a La Hahn 
Sliced Cucumbers Potatoes Rissole 
Baronesse of Spring Lamb, a La Dixun 
String Beans Potatoes Royal 
Cigarettes 
Roman Punch 

Chicken Cresses, a 
Kiernan. 


Roast Squab. La 
Salad Astoria 
Neopolitan Ice Cream, a La Porth 
Fancy Cakes 
Roquefort Bents Crackers 
Cigars Cafe 

The dining was preceded by the sing- 
ing of “America” and during the 
progress of the meal, its course was in- 
terrupted by singing “Jungle Town” “A 
Stem Long” and “I Wish I Had Some 
Biz.” 

Substantials safely disposed of, the 
post prandial exercises followed, Peter 
D. Kiernan, president of the Board, 
serving as toastmaster. 

The programme provided for the fol- 
lowing: 


Blaze—“From old Tara’s Harp,” Peter 


(Continued on page 13.) 





DIRECTORY OF DEPARTMENTS 


Life Insurance. . . 
Industrial 


Fire Insurance 
Casualty & Surety 


New York and Boston, Thursday, November 4, 1909. 


Organized 1853 


THE HOME 


Insurance # Company 


New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL. 


“Assets, January 1st, 1909 
Liabilities (including capital) 
Reserve as a Conflagration surplus 


Net Surplus over all liabilities and reserves 


$3,000,000. 
$24,856,499 
14,973,677 


9,882,821 


SURPLUS AS REGARDS POLICYHOLDERS, $13,682,821. 


Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





North British 


Entered. United States 
1866 


and Mercantile 


Established 1809 


Boston conflagration, November, 


Insurance Co. 


1872. We paid our policyholders 


$7 2,007.56 








PITTSBURGH LIFE 


and Trust Company 
W. C. BALDWIN, President 


Agency Contracts Made Direct With Solicitors 





ASSETS - - =- 


All other Liabilities 


Insurance in Force - 


Home Office 


Reserve on Outstanding Policies 


Assets in excess of all legal requirements, $1 729,981.65 


- $23,549,229.15 


$21,401 ,598.00° 
: : 417,649.50 


$80,000,000.u 


Pittsburgh, Pa. 











$3.00 a Year; 15c. per Copy. 


SOME INTERESTING CLIPPINGS 


FROM THE UNION LIFE REPORT. 


Real Estate Sales Swell Commission 
—Commutation of Renewals and 
Stock Options. 


The detailed report of the examina- 
tion of the Union Life of New York 
(formerly Life Association of America), 
vhich examination resulted in the rein- 
surance of the company’s business and 
its commitment into the hands of Su 
perintendent Hotchkiss for liquidation, 
is now available and discloses some in- 
the following 
Commissions to Agents— 
of Renewal Commis- 
from which we 


teresting comments on 
subjects: 
Communication 
sions—Stock 
make the following quotations: 
Commissions to Agents. 

To the company to pay higher 
‘ommissions than law permits; to hold 
out to nonparticipating policyholders 
the prospect of a deferred dividend pay- 
able in twenty years; to make advances 
against commissions on new business 
and renewals, the officers of this com- 
pany have conceived the ingenious plan 
of organizing a realty company known 
as the Union Mutual Real Estate Com- 
pany. That company issues a bond on 
a twenty-payment plan with dividends 
payable at maturity and insures the 
bondholder for term insurance in the 
t'tnion Life. This practically promises 
the bondholder an endowment policy 
vith a deferred dividend. The realty 
company, not being hampered by any 
legal restrictions in the matter of ex- 
penditures, can pay commissions, make 
advances and promise deferred divi- 
dends regardless of any provisions of 
the insurance law. The officers frankly 
admit that this scheme was devised for 
the purposes above stated and the cor- 
respondence reveals the fact that 
agents are frequently urged to sell 
bonds with a deferred dividend in the 

al estate company with term insur- 
ance in preference to selling endow 
ment insurance in the life company. 

There is even a case on record of an 
applicant who was rejected for life in- 
surance and subsequently for term in- 
suranee as a bondholder. The officers 
claim this was a mistake, but the cir- 
cumstances preclude the idea of a mis- 
take and indicate that the transaction 
was deliberate. Mr. Townsley testifies 
that the realty company was used as a 
feeder for the Union Life, but that the 
scheme proved a failure and has cost 
him personally a thousand dollars. The 
“onsolidated Agency Company, a New 
Tersey corporation, in which the com- 
pany’s officers are interested as stock- 
holders, receives 15 per cent. renewal 
commission on business written before 
and since January 1, 1907. 

Commutation of Renewal Commissions. 

The company commutes renewal com- 
missions to a cash value on the follow- 
ing basis: Where the contract with the 
regent provides for a 7% per cent. re 
uewal the commission is commuted to a 
cash value of 37% per cent. payable as 
follows: Fifteen per cent. with the first 
year’s commission on the payment of 
the first premium; 15 per cent. on pay- 
ment of the second premium, and 7% 
per cent. on payment of the third pram- 
ium. Where the contract provides for 5 


Options 


enable 
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per cent. renewals the commissions are 
commuted to a cash value of 30 per 
cent. payable as follows: 

Twelve per cent. with the first year’s 
commission on payment of the first 
premium; 12 per cent. on the payment 
of the second premium, and 6 per cent. 
on the payment of the third premium. 

Stock Options. 

As an inducement to prospective pol- 
icvholders options to purchase the com- 
pany’s stock are offered by officers of 
‘he company through its agents. The 
option gives the policyholder the right 
to purchase one share of the company’s 
stock at rates varying from $40 to $60 
per share, for each one thousand dollars 
of insurance when his policy shall have 
heen in foree three years and the fourth 
premium paid. The options are issued 
on a form of certificate which bears all 
the earmarks of the company’s certifi- 
cate and are signed by H. P. Townsley. 
The company’s officers maintain that 
these options are personal and not com- 
pany transactions. The correspondence, 
however, is carried on in the company’s 
name and the agents of the company 
are used in the sale and collection of 
the proceeds of the options. 

While the policyholder is offered the 
privilege of purchasing the stock at a 
price which is 200 to 300 per cent, in 
excess of iis par value, the stock has 
practically no market value and at pub- 
lic sale has sold as low as five or six 
dollars a share. 





A MOST FAVORABLE OPENING. 
Great Southern Life of Houston Has 
Million Capital and Surplus, and 
Business Without Cost. 





Southern Life of Houston, 
Texas, opened its books for business 
November 1, and commenced issuing 
policies on applications previously re- 
( eived. 

Approximately $1,000,000 in business 
was issued the first day. In accomplish- 


The Great 


ing this end, the Great Southern has 
established a record to which its 
officers may justly point with pride, 


namely, the formation of a life insur- 
ance company with one million dollars 
capital and surplus, all fully subscribed, 
end with $1,000,000 insurance in force 
without the expenditure of a dollar by 
‘he company. 

A report of the amounts paid in, to- 
fpether with sums payable November 1, 
December 1, and January 1, has been 
submitted to stockholders with the re- 
quest for suggestions as to the proper 
and favorable channels for the invest- 
ment of the funds, the report being ac- 
companied with a copy of the sections 
of the Texas law governing investments 
‘Sy insurance companies. 

Pledge As To Investments. 

In connection with the sale of stock 
the Proxy Committee of the company 
Issued the following pledge: 

“We agree with you that it should be 
the policy of the Great Southern Life 
Insurance Company to invest its funds 
whether received from the sale of stock 
or from premiums on policies of insur- 
ance, in the communities whence 
ceived, at a rate of interest not exceed- 
ing five per cent., having in mind, first 
of all, security in accordance with the 
laws of the State of Texas regulating 
the investment of life insurance funds.” 

The Finance Committee of the Great 
Southern Life is composed of the fol- 
lowing financiers and business men of 
Houston: J. T. Seott, vice-president 
First National Bank: W. E. Richards. 
president American National Bank: Guy 
M. Bryan. vice-president TLambermen’s 
National Bank: T. C. Dunn. vice-presi- 
vent Merchants National Bank and Wii- 
liam A. Wilson, vice-president W. A. 
Wilson Realty Co. 

Mr. Seott i 


re- 


freasurer of the company. 


Twenty three men who won member- 
ship in $100,000 clubs of the New York 
Life last year qualified for membership 
in the $200,000 Club for this year. 


MAKE BUT SMALL GAINS. 





New York Report On Assessment and | 
Fraternal Societies Not Very 
Flattering. 





Part Four of the New York Insurance 
Department Report has been made pub- | 
lic by Superintendent of Insurance W. 
H. Hotchkiss. This volume covers the 
business of 1908 of the assessment life 
and accident associations and fraternal 
orders and societies doing business in 
this State. The statements of these as- 
sociations and orders as published have 
been audited, not only as to their gen- 
eral financial items, but also as to their 
security holdings. The Department 
during the past year has continued the 
review of the forms of contracts, by- 
laws and advertising literature of the 
above corporations. During that time 
thirty of the assessment and fraternal 
associations and orders have been re- 
viewed in the above particulars. This | 
practically completes that work. Since | 
the beginning of the present year the | 
Department, under section 63 of the In- 
surance Law, has taken over the prop- 
erty and business of two assesment as- 
,ociations, one fraternal order and one 
live-stock insurance company. 

The comparative figures for the years 
1907 and 1908, covering the above 
classes of corporations are as follows: 

Assessment Associations. 


1907. 1908 
Number ... fi 3 3 
Assets ....$14,751,038 $15,097,457 
Liabilities .. ... 13,190,629 3,169,008 
Received from 


6,779,761 
756,826 
7,536,587 


7,380,997 
860,236 
8,241,238 


members .. 
Other income 
Total income ... 
Claims and other 
payments to 
members ... 13,855 
ixpenses ... ... 588,348 
Total disburse- 
ments se 
Total certificates 


4,635,902 


1,677,651 


6,002,203 


TA BORO occas 318,638 302,985 
Certificates in 
force in N. Y.. 94,313 97,658 
Fraternal Societies. 
1907. 1908. 
Number .. 67 70 


$76,715,408 
9,871,625 


. +. $64,737,011 
Liabilities ... 8,418,158 
Received from 


Assets .... 


members .. 68,023,689 70,087,647 
Other income 2,751,286 3,400,989 
Total income 70,774,925 73,438,636 
Claims and other 

payments to 

members .. 53,971,280 55,216,985 
Expenses .. 7,502,140 7.867.999 
Total disburse- 





ments .-- 61,473,420 63,084,884 
Total certificates { 
in force 4,157,572 4,407,368 

Certificates in 
force in N.Y.. 727,800 681,759 
What Pains Mix. 
R. J. Mix, manager of the New York 


City Ageney of The Prudential, at 261 
Broadway, does not lack for originality 
aor enthusiasm. His weekly letters to 
agents are an inspiration. Here’s a clip- 
ping from the November 1 epistle: 

“My stars, how I hate to see a man 
wasting any of his minutes about now! 
It certainly gives me a hard pain! Can’t 
see how he can do it! Why, friend, you 
and | ought to make more money this 
next year than we ever did in a similar 
period in our lives. Can't do it by just 


thinking, however, but we've got to 
work hard, persistently, courageously, 
six or eight hours a day! I'll tell you 


What it is; if you people who are under 
contract with me in this Agency will 
zet onto the job in that fashion you'll 
do so much business for the Prudential 
during the next twelve months that 
your bank accounts will make vou feo] 
iike bond holders, and [ll roll up so 
many millions of paid business that it'll | 
be a pleasure to be in my society.” | 





We want AGENTS TO KNOW that there is no good reason 
why they should not be making BIG MONEY 


A TIP 





Make a contract with the Big 


JAMES PERRY AGENCY 


of the 


PRUDENTIAL INSURANCE CO. 


20 Vesey Street, New York 
AND SELL 





what the public want, the POPULAR LOW COST POLICIES, and 
best of all, the New Monthly Income Policy 








1894 


The State Life Insurance Company 


1909 


INDIANAPOLIS, INDIANA 
UNEQUALLED IN SPLENDID ACHIEVEMENT 


Management Economical 
Security of Every Policy Guaranteed by Deposit With the State 





of Indiana 


Assets Dec. 31, 1908, $7,378,853 


RECENT GAINS 
Admitted Assets 
1906 —-$1,226,696 
1907 — $1,001 ,409 
1908 —- $1,023,700 


UNUSUALLY ATTRACTIVE AGENCY CONTRACTS 


Liberal Commissions 


Renewals on New Plan 


—Growth Unparalleled 


Surplus, $860,562 


Surplus 
$74,309 
$27,775 

$153,161 


Contracts Direct With Company 


Address All Communications on Agency Matters to 


CHARLES F. COFFIN, 2nd Vice-Pres., 1231 State Life Building 








New Business Paid-For 





1905 - . - $90,334.038 insure in. 
1906 - - . 93,563,452 
1907 - - - 102,233,634 

d th 
1908 - - - 109,773,709 a 


Each year larger than any in the 


previous history of the Company. 


Comm ‘anced Business 1858. 








It is capable of eas 
The Northwestern is the best Company to 


See The Northwestern's Po) 
with its Dividend Options, Paid-up and En- 
dowment_ Options, Options of Settlement 
Premium L i" 
Issues Partnership and Corporation In- 


The Northwestern | | USCEANSE MEN will Note, the signif. 
Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. 8S. HATHAWAY, Secretary 


new business during the past four years. 


IMPORTANT FACTS relating to this 
business are shown by the following per- 


centages: : 
Expenses Mortality —_ Interest 
1905 12.15 67 4.73 
1906 11.76 59 4.72 
1907 11.81 58 4.76 
1908 10.76 59 4.84 


demonstration that 
olicy contract 


an feature. 


surance. fi 
For further information or an Agency, 
address 


H. F. NORRIS, 
Superintendent of Agencies. 











THE MUTUAL LIFE 


Insurance Company of New York 


OLDEST 


IN 
AMERICA 


STRONGEST 


Largest Margin of Assets in Excess 
of Legal Liabilities. F 
No Company More Economically 
Managed to-day. 
No other company has, by inereas- 
ing its scale of annual dividends four 
vears in succession (1906, 1907, 1908, 
1909), reduced premium payments so 


rapidly. 


For terms to producing agents address : 
GEORGE T. DEXTER, 2nd Vice President 


34 Nassau Street 


New York, N. Y. 











el 
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AMORTIZATION EXPLAINED 


BY SUPERINTENDENT HOTCHKISS. 


its Application to Bonds Under Ameén- 
ded Insurance Law of 
1909. 


The New York Insurance Department 
has issued the following, in answer 
to many inquiries received by Superin- 
tendent Hotchkiss, regarding the appli- 
eation of amended section 18 of the In- 
surance Law of the State of New York 
providing for “amortization” of fixed 
term securities: 

1. Companies affected. All life, fire, 
surety, casualty and other insurance 
companies, organized under the laws of 
New York, and all life companies of 
other States and counties authorized to 
do business in New York, must amori- 
ize their bonds returned in the annual 
statements showing their condition as 
of December 31, 1909; but any such 
company, other than a life company, 
may avail itself of the proviso quoted in 
the footnote.* [Footnote referred to foi- 
lows in brackets.) [*The nature of the 
business done by companies other than 
life companies suggests to the depart- 
ment that, instead of amortizing their 
bonds, they return them as provided in 
the following clause quoted from sec- 
tion 18, as amended, viz.: “provided, 
also, that any such corporation may re- 
turn such bonds or other evidences of 
debt at their market value or their book 
value, but in no event at an aggregate 
value exceeding the aggregate of the 
values calculated according to the fore- 
going rule.” If companies avail them- 
selves of this suggestion, it must be 
made clear in the statement that the 
aggregate value returned does not ex- 
ceed the aggregate of amortized values.] 
No other company authorized to do 
business in New York need amortize its 
bonds. 

2. Securities affected. The section ap- 
plies to all bonds and securities “amply 
secured and not in default as to prin- 
cipal or interest.” having a fixed daie 
of maturity. As to bonds subject to call 
or optional redemption, see page 10 of 
department pamphlet letter of July 22, 
1909. The section does not apply to 
stocks, real estate, loans on bonds and 
mortgages or other investments not in 
the nature cf bonds having a fixed date 
of maturity. English consols and other 
“perpetual” bonds must be treated as 
securities without fixed date of matur- 
ity and valued upon market prices. 
Ponds subject to optional redemption 
at a premium are to be amortized upon 
the effective rate of interest to matur- 
ity. unless this will give an amortized 
\alue at the option date greater than 
the option price of redemption; in 
which latter case, they are to be treat- 
ej as bonds having a par equal to the 


option price of redemption maturing 7 
the option date, and after such date, 
not redeemed, a new amasien, 
starting with the option price of re- 
demption, carried out to bring them to 
par at maturity. Where portions of an 
issue of bonds may be annually drawn 
by lot for redemption from a sinking 
fund or otherwise, they must be treated 
as running to maturity regardless of 
the option, and whatever is lost or gain- 
ed by redemption of any bonds in any 
year must be treated as loss or gain on 
maturity of bonds in the accounts for 
that year. 


3. Scientific method of amortization. 
The following applies only to the scien- 
tifie method of amortization. which life 
cumpanies at least are expected to fol- 
low. The so-called pro rata method re- 
quires no elucidation. 

a. Effective rate of interest. In case of 
bonds bought “to net” a certain rate of 
interest, the effective rate presents no 
difficulties. In case of bonds bought at 
a certain “price,” however, it will often 
be impossible to obtain a decimal exact- 
ly representing the effective rate, and 
approximation is, therefore, necessary. 
The small error in the effective rate 
will produce a cumulative error in the 
computation of a schedule of values of 
the security at different perods. This 
error will accumulate at the beginning 
of the period of amortization according 
to the plan adopted. All possible plans 
for making such a schedule reduce in 
effect to two, viz.: 

(1) The application of the assumed 
effective rate to thé actual cost, by ad- 
ding interest on cost at the effective 
rate to each interest date in succession, 
and deducting the actual payment of in- 
terest to find a new principal which is 
the amortized value at such date. This 
method accumulates all errors at ma- 
turity. Under it, too high an assumed 
effective rate on bonds bought at a pre- 
mium, or too low a rate on bonds 
bought at a discount, will amortize the 
value too slowly, with the result that 
the amortized value will not reach par 
at maturity. On the other hand, too 
low an assumed effective rate on bonds 
bought at a premium, or too high a rate 
on bonds bought at a discount, will 
amortize the value too rapidly and 
bring it to par before maturity. 

(2) The application of the assumed 
effective rate to the maturity or par 
value, by extracting from the bond 
tables the investment or amortized 
value at the inaugural date of the amor- 
tization, i. e., the value which at the 
assumed effective rate will exactly come 
to par at maturity. Under this method 
all errors are accumulated at the inau- 
gural date, i. e., distributed over the 
period between purchase and the inau- 
guration of amortization. In this meth- 
od too high an assumed effective rate 
on bonds purchased at a premium, or 
too low a rate on bonds purchased at a 

(Continued on page 8.) 


OPPOSED TO “DATING BACK.” 


Superintendent Hotchkiss Claims Prac- 
tice Is Discriminatory and A Viola- 
tion of The Law. 


Superintendent of Insurance Hotch- 
kiss has made public a ruling in rela- 
tion to the dating back of a life insur- 
ance policy in order to give the insured 
the benefit cf a younger age. The ex- 
ample on which this ruling was made is 
ac follows: 

“A young man born February 1st, 
whose age changes Aug. Ist, was issued 
a policy the last of August. Both exami- 
nation and application were dated after 
August 8th, but the policy was dated 
back into July in order to give the bene- 
fit of the younger age.” 

The superintendent holds that this 
practice is clearly discriminatory and 
falls within the prohibition of section 
89 of the insurance law, and he states 
that the penalty for such a violation isa 
misdemeanor as provided by sections 
1191 and 1200 of the penal code. Under 
these two sections of the code, read to- 
gether,both the agent of the company or 
its officers and the assured are guilty of 
a misdemeanor. 


BIG EARNINGS FOR 1909. 


Figures Given Out By Mutual Life Indi- 
cate Present Year Will Smash 
Records. 


In its monthly publication Mutual In- 
terests, the Mutual Life calls attention 
to its earnings thus far during 1909, 
from which we quote: 

“In respect of earnings during the 
first seven months of 1909, interest and 
rents show a natural increase over the 
corresponding period of 1908, to wit: 
$467,762.60. It is generally understood 
that the company is required, under the 
new insurance law, to dispose of all its 
stock holdings by the 31st of December, 
1912. This the Company is doing, not- 
withstanding the fact that no better or 
safer investments are to be had any- 
where than the high-class stocks be- 
longing to The Mutual Life. This may 
be inferred from the fact that the secu- 
rities (chiefly stocks) and other inter- 
ests disposed of by the Company in the 
first seven months of the current year 
yielded a net profit of $6,031,898.63 over 
cost or book value, and no less than $2,- 
851,471.37 over the market values of De- 
cember 31, 1908, as reported in the Com- 
pany’s annual statement. While no 
conservative company considers the 
‘Excess of market value- over book 
value,’ in the case of property of any 
sort held as an investment, as profits 
that may be apportioned in dividends, 
since such profits may (at least tempo- 
rarily) disappear on a falling market; 
vet such excess, when once it is real- 
ized in cash by the actual sale of an 
investment, becomes thereupon genuine 


profits available for dividends. At this 
date it is apparent that the net gains 
of the Company for 1909 will be greater 
by several millions than have ever been 
realized in any previous year. The net 
gain of over $6,000,000, referred to 
above, is just so much in addition to 
the regular earnings that may be anti- 
cipated in any year. 

“While the aggregate expense of 1909 
for new business will be larger than 
that of 1908, owing chiefly to the greater 
volume written, the relative cost of new 
insurance will show a decrease. The 
Company will undoubtedly continue to 
maintain its unique position as the 
most economically managed in the 
country.” 


Fraternal Rates Inadequate. 


Commissioner Hartigan of Minnesota 
does not view the future of fraternal in- 
surance in this county with a large de- 
gree of confidence under the present 
system. In his annual report he says 

“A very large part of the life insur- 
ance carried in this State is in fraternal 
beneficiary societies, the total amount 
at risk being over 500,000,000 The 
laws of this State establish practically 
no standard of solvency for these com- 
panies except the ability to pay current 
losses. Some of these societies are 
charging a rate entirely too low to pro- 
vide whole life protection, and the 
members of these associations must 
look forward to a time when they will 
have to pay a considerably higher rate 

“In many of the fraterna's the ex- 
pense rate is very low. In others it is 
unwarrantably high. As the control of 
these societies is in the hands of the 
members, they should give this matter 
their very serious consideration.” 


Persistency Won. 





To show jou the superior quality of 
tickativeness possessed by our new 


salesman, George W. Sayles, of Ch 
cago, herewith the following little 
tory: Sayles sold canned molasses be 


fore he joined the Great Southern 
Agency Company. As a molasses sale 

man Mr. Sayles called on Sears,Roebuck 
and Co., the big mail order house of 


Chicago. The manager politely declin 
ed to take any of Sayles’ sweet goods 
Savles called again and got turned 


down again. Several times he was thus 

buffed, but he kept on calling until he 
had placed a small order with Sear 
Roebuck & Co. The molasses proved 
satisfactory and the order was increas 
ea the following month Sayles con- 
tinued to push his advantage and one 
day he landed an order for twenty-eigh 
carloads of his canned molasses! That's 
the quality of persistency and energy 
that counts.—The Aerogram, published 
by the Great Southern Insurance Com- 
iny of Memphis. 
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THE PEOPLE BUY 


the goods they are most familiar with 


The Prudential 


is the most extensively advertised Life Insuranée company in the world. Its 
story goes to 20,000,000 prospects every month. 


should be yours. 


JOHN F. DRYDEN, President 


AGENTS WANTED TO WRITE INDUSTRIAL 
ORDINARY LIFE INSURANCE. 
PROMOTIO'N—BEST 


NOW ! 


THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Incorporated as a Stock Company by the State of New Jersey 


Write for Agency 


Some of these prospects 


GOOD INCOME. 
OPPORTUNITIES— 


AND 


Home Office, NEWARK, N. J. 
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Pittsburg Agency of Equitable Life 
Shows Record Achievement Under 
Manager E. A. Woods. 

The Pittsburg Agency of the Equita- 
ble Life, Edward A. Woods, manager, 
was 29 years old on Monday of this 
week, and the event was celebrated by 
a combined business and social meeting 
under the auspices of the Equitable 

Lunch Club, at the Hotel Schenley. 

In addition to the working force of 
the Pittsburg office, numbering 65 men 
and women, a large of guests 
representing the agency in Western 
Pennsylvania, Eastern Ohio and West 
Virginia were present. The guest of 
honor was Courtenay Barber, of Chi- 
cago, one of the biggest personal writers 
of life insurance in the United States, 
paying for more than $1,000,000 per an- 
num. His address—‘‘Service, the Stand- 
ard of Success,’ was delivered at a con- 
vention of insurance representatives in 
July and attracted notable attention. 
Other speakers were Manager Edward 
A. Woods and Superintendent Wm. M. 
Duff. 





number 


The Agency was founded by Dr. 
George Woods, father of the present 
manager, on November Ist, 1880. At 


the Equitable had very littie 
insurance on its books credited to the 
Pittsburg district; to-day, it has over 
$85,000,000 insurance in force, carried by 
over 35,000 policyholders, being the 
largest single agency in the world. It 
has a premium account of’ over $3,000,- 
000. Its new business, insurance in 
force and premium income exceed that 
of most life companies in the United 
States. The Agency last vear paid for 
more new business in its territory, com- 
prising the western half of Pennsylva- 
nia, eight counties in Ohio and two in 
West Virginia, than any of the leading 
companies, excepting one, in the entire 
commonwealth. The new business in 
1909 to date exceeds $12,000,000, or over 
$2,000,000 more than for the correspond- 
ing period of last year. 

The Agency is renowned for its esprit 
de corps and for the complete schooling 
it gives its representatives. It has some 
agents who have made a study 
and who give almost their exclusive 
time to the writing of business and 
corporation life insurance, and others 
who have made a specialty of life in- 


that time 


special 


comes, under which the insured leaves 
his beneficiaries an income for life 
rather than a lump sum at death, a 
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trust which through life insurance can 
be provided without sinking any capi- 
tal and a form which is becoming more 
popular daily for large and small in- 
vestors. 

The Equitable has total investments 
in Pittsburg of $13,000,000, and in 1908 
mortgage loans placed there aggregated 
$1,447,000, while total disbursements, in- 
cluding $2,549,948 in death losses, ma- 
tured policies, dividends, and loans on 
policies, were $4,414,592, or $1,099,665 
over receipts of the Agency. 


PRUDENTIAL PAYS BIG TAX. 





City of Newark Gets $402,468—Disagree- 


ment as To Tax on Deferred 
Dividends. 





The Prudential has refused to pay 
taxes to the city of Newark on its spe- 
cial deferred dividend reserve fund, for 
which the company was assessed some 
$14,000,000. This refusal on the part of 
the company was anticipated. At the 
time the tax commissioners, on the ad- 
vice of the city law department, decided 
that the deferred dividend fund was tax- 
able, President John F. Dryden, of the 
Prudential, indicated that the latter 
would contest the city’s right to tax 
this fund by resort to the courts, if 
necessary. 

The company’s attitude was defined 
when its representative turned over to 


Tax Receiver Robert L. Ross’ two 
checks for large sums. One of these 
was for $213,531.47, representing the 


amount of tax on $11,292,583. This was 
the company’s valuation of its taxable 
property as shown in the formal sworn 
statement filed with the commissioners 
in June last. This portion of the as- 
sessment has not been in dispute. 

The second check was for $188,936.84. 
It represented the tax on the real es- 
tate of the company, with one per cent. 
discount allowed for payment before 
October 31. The total amount of the 
two payments was $402,468.31. 





Hints and Helps For The Firing Line. 





The above is the title of a little book 
received from Wilson Williams, general 
Field Superintendent for the Security 
Mutual Life of Binghamton. Mr. Wil- 
liams has enjoyed a thorough, success- 
ful period of service in the field, and is 
a writer fully capable of placing his 
thoughts and ideas before readers in an 
attractive, forceful manner. The book 


just issued will receive a cordial wei- 
come from the Security’s agents and be 


of practical value to them in their work. 








~ BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 


HARTFORD 


Life Insurance 
Company 


Chartered Forty-Three Years 
It Will Help Your Canvassing 


To Be Able To Offer Policy Contracts 
Up-to-the-Future, Participating or 
Non-Participating, Annual or, De- 
ferred Dividends. Lower Rates. 
Values Based Upon The Full Reserve. 
Talk it over with 
BURTENSHAW & SIBLEY 
MANAGERS 
402-6 Penobscot Bldg. 


DETROIT, MICH. 





sachusetts. commends itself both to policy- 
holder and agent. 
For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass. 


LEON F. FOSS, Generai Agent 
W. H. DYER, General Agent 


JOHN H. ROBINSON, General Agent 
253 Broadway, New York 














A. G. BULLOCK, President B. H. WRIGHT, Secretary 


ae 
STATE MUTUAL LIFE ASSURANCE CO. 
OF WORCESTER, MASS. 
INCORPORATED 1844 
50% Increase to July Ist. June Largest Month. WHY ? 
SUPERIOR SELLING PROPOSITION 
Liberal Policy Conditions Large Values Low Premiums 
Increased Dividend Apportionment Up-to-Date Agency Department 
Impartial Judgment by ‘‘ Webb’s Comparisons Simplified” gives us highest score 
Latest Competitive Helps Attractive Advertising Matter 
Our salesmen are doubling their incomes Are you ? 
Investigate Join us and grow 


EDGAR C. FOWLER, Supt. of Agencies 














is unsurpassed for net low 


all members. 


A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN "MUTUAL POLIC Y, con- 
taining PENN M UTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
cost and care of interests of 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 


‘‘Massachusetts Mutual!” 


This year’s business smashes all our records. Nearly all 
agencies show unusual gains. Policies that lead the 
whole field, strong literature, ready-reference competitive 
data, responsive Home Office management, brilliant 
Annual Dividend record. Are you satisfied? Apply to 
F. W. SMALLMAN, Manager, 1401 Empire Bldg., New York City 
"2 C. SANBORN, Manager for Eastern Massachusetts 
31 Milk Street, Boston 
MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 
SPRINGFIELD, MASS. 
INCORPORATED 1851 











Louisiana National Life Assurance Society 
NEW ORLEANS, LA. 
THE LEADING COMPANY OF THE SOUTH 


LOUIS P. RICE, President HENRY KAHN, Secretary ALBERT BALDWIN, Jr., Treasurer 
SURPLUS TO POLICYHOLDERS OVER $300,000 
GOOD AGENCY CONTRACTS TO RIGHT PARTIES 
For further information, address 


HODGE WILSON, Supt. of Agents 














The teases States 





INSURANCE 
COMPANY 


Life 


WILMER L. MOORE 
PRESIDENT 


Desirable territory availabl-- 
Policy contracts up to date: 
Liberal Contracts to Agents. 


General Offices: ATLANTA, GA. 











FIDELITY MUTUAL LIFE 


INSURANCE COMPANY 


OF PHILADELPHIA 
HAS SOME EXCELLENT 
AGENCY POSITIONS 


Apply to ALEXANDER McHNIGHT 
112-116 N. BROAD STREET 








—_——--_L. G. FOUSE, President 
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MANAGER IN BROOKLYN. 





L. L. Hopkins Secures Competent Rep- 
resentative For Union Central Life 
Office. 





Charles H. Hamilton, for over two 
years connected with the agency of the 
Connecticut Mutual Life, has been ap- 
pointed manager of the Brooklyn office 
of the Union Central Life, reporting 
tbrough L, L. Hopkins, general man- 
ager for New York City and vicinity. 

The business of the Union Central in 
New York, has shown a substantial in- 
crease during the present year and in 
securing a desirable man for the “city 
across the bridge” Mr. Hopkins be- 
lieves he has filled a gap and accom- 

plished a stroke that means much to 
his agency. 





DEPOSITS SECURITIES. 





Southwestern Life of Dallas Second 
Company To Take Advantage of 
Texas Law. 





The Southwestern Life of Dallas, 
Texas, has turned over to Insurance 
Commissioner Love of that State secu- 
rities amounting to $554,959, the same 
being first mortgages on property worth 
at least double the amount loaned oh 
them. 

The company deposited with the 
Commissioner these securities under a 
provision of the Thirty-first Legislature 
allowing it to deposit with him se- 
curities in which the reserve values of 
all outstanding policies issued by the 
company are invested. This is the sec- 
ond company to take advantage of this 
law. 





BUSINESS RESULTING FROM PAY- 


MENT OF CLAIMS. 

It is somewhat surprising that a larg- 
er amount of business does not result 
from the settlement of claims than 
seems to result according to the testi- 
mony, of our men, says The Pelican. Of 
course new insurance is often written 
as an indirect result of the payment of 
a death claim; and much new insurance 
is written to replace matured endow- 
ment policies. That is not the class of 
business, however, to which reference 
is made in this article, which deals with 
insurance on the lives of friends or 
relatives who were influenced directly 
to take Mutual Benefit insurance through 
settlement of a policy on the life of the 
deceased. 

Last month a letter was received at 
the home office from J. E. Norment re- 
garding the settlement of a claim for 
$10,000, which resulted directly in the 
placing of a large line of insurance. 

The relatives of the insured, it would 


seem, were very much opposed to life 
insurance. There were four sons, a 
brother and several nephews, none of 








whom carried any insurance of conse- 
quence. They didn’t believe in life in- 


surance, and couldn’t be successfully in- | 


terviewed. We shall call the 
Mr. Jones, since his family does 
wish the name used. 

In explaining this case Mr. Norment 
says: 

“When I went to his (Mr. Jones’) 
home on my first visit after the settle- 
ment of this loss, 
courteous reception, but was plainly 
told that they were not believers in in- 
surance, but would hear what we had 
to say. The matter progressed quietly, 
and in the course of one of the inter- 
views I was explaining some things 
about the company, its management, its 
record and its strength and methods; 
and I recall literally what the gentle- 
man to whom I was talking said to me, 
which was this: ‘Mr. Norment, your 
company does not need any words of 
commendation from you. I have had 
all the proof I need in reference to it.’ 
* * * ‘The entire transaction from 
start to finish was regulated, influenced 


not 


and finished by the record of the com- | 


pany in the settlement of this policy, 


insured | 


I was given a most | 


and in the record of the years antedat- | 


ing this settlement, when premiums 


were being paid to the company annu- | 


ally. It may not be generally known, 
but this annual premium and annual 
dividend business is commented upon 
fully as much as are satisfactory settle- 
ments. 


In this case, the entire experi- | 


ence that these gentlemen had with the | 


company through years of premium 


paying and in the final settlement, won | 


their entire trust and confidence.” 





For Uniform Fraternal Bill. 

The committee of Insurance Commis- 
sioners delegated with power to prepare 
a uniform bill regulating fraternal in- 
surance, and of which Reau E. Polk, 
Commissioner for Tennessee is chair- 
man, will meet in this city about De- 
cember 1. 








an invitation to all fraternal societies 
to send representatives to the meeting, 
so that the bill may be drafted after 
hearing the views of those actively en 
gaged in the business. 
No Dated-Backs. 
In conformity with the ruling of 


Superintendent Hotchkiss, appearing 
elsewhere, the New York Life has noti- 
fied its field men that no policies will 
be dated back of the dates of the appli- 
cation. Vice-president Buckner says 
the “rule is imperative and immediate- 
ly einecaere . 


Examining “American Temperance Life. 





The New York Insurance Department 
is conducting an examination of the 
American Temperance Life of this city, 
following, it is said, complaints filed 
with the Department. 





It is the intention to issue | 











Sells better than a “Board Contract” 


Are you? 





Write for particulars. 


Over a million a month since organization 


Our Stock Option Policy sells itself. 
Our men are all making money. 


This is a proposition for large pro- 
ducers—writers of special contracts. 


Standard Mutual Life Insurance Company america 


Home Office, Commonwealth Building, Pittsburg 




















be COUPLED WITH SUCCESS. 
It is my business to aid 


in a city desirably located and with 


* OPPORTUNITY 


One-half the battle in obtaining and maintaining 


men associated 
Are you looking for an opening with a well-established progressive 


boundless 


In care of 


A POINTER FOR YOU 


il career is to 


a success! 


with me in securing business. 


company, 
If so address, 


possibilities? 


THE EASTERN UNDERWRITER 
105 William Street 


New York City 











ESTABLISHED IN 1850 


JOSEPH A. DEBOER, Prest. 
FRED A. HOWLAND, Vice-Prest. 
JAMES B. ESTEE, 2d Vice-Prest. 





NATIONAL LIFE INSURANCE CO. 


MONTPELIER, VERMONT 


OPERATING IN 36 STATES 


OSMAN D. CLARK, Secretary 
H. M. CUTLER, Treasurer 
A. B. BISBEE, Med. Director 


Cc. E. MOULTON, Actuary 


This Company held January 1, 1909, and gained during the past decade: 


ns scanxevie $ 44,026,069.73...... ..Gain, 173% 
rer $ 65,279,925.70............... Gain, 174% 
INSURANCE,.......... $155,755,039.00.............. Gain, 93% 


Absolute Security and Economy of Management 








extend over several states. 





Address, with record and references: 





« Scranton Life Insurance Co. 
wants a Strong Stock Mani to work 
out of the office on Home-Office Leads | 


The Company has produced nine millions of paid-for business in eighteen months. 
This is an unusual opportunity for a man with character and ability, whocan demonstrate 
his record as a high-class producer of large contracts, as the Company was organized by 
the potential men in twenty of the largest corporations in Pennsylvania, whose influences 


JEFFERSON WALLACE, Sup’t Agencies 
SCRANTON, PA. 





RELIANCE LIFE 


PITTSBURGH 


Policies That Can’t Be Beat 


Assets 
= Two and One-Half 
llillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 
OrMO, 





IOWA AND ALABAMA 





BAY STATE MUTUAL 
LIFE INSURANCE CO. 


1033-41 Drexel Building 
PHILADELPHIA, PA. 


LIFE, HEALTH AND 


ACCIDENT INSURANCE 
WANTED: 








State and District Managers on a renewal 
contract that will Luild you up a large 
and profitable income Address 


Agency Department 
1033-41 Drexel Building 
Philadelphia, Pa. 
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PROGRESSING SATISFACTORILY. 
Agency Meeting of Michigan State Life 
A Success—Barry As Toast- 
master. 








annual agency meeting of the 
State Life Insurance Com- 
Detroit on October 28th 
and 29th, was a huge success. The 
loyal agency force of the company 1s 
expanding in a highly satisfactory man 
recent meet- 


The 
Michigan 
pany, held in 


ner and consequently the 

ing was mere largely attended than any 
previous meeting and marked with 
“reat enthusiasm. One of the principal 


events of the meeting was the banquet 
riven at the Hotel Tuller on the even- 
ing of October 28th, at which James 
V. Barry, Commissioner of Insurance of 
Michigan, in his usual witty, graceful 
and entertaining manner, acted as 
ioastmaster. M. O. Rowland, Deputy 
Insurance Commissioner, and several 
other prominent men responded fo 
toasts. 

The Michigan State Life will close 
the year wirh over four millions of paid- 
for business in force and three hundred 
thousands of assets and a handsome in- 
in surplus. 


Equitable of N. Y. 


crease 





In lowa. 





In accordance with the announcement 
recently made that the Equitable Life 
of New York would divide the Iowa 
field, thus affording more intensive cul- 
tivation, the following appointments 
have been made: J. A. Blum, Des 
Moines district, covering 20 counties; 
R. R. Pray, southeastern Iowa, includ- 
ing 15 counties, with headquarters at 
Des Moines; E. Becker, western 
lowa, headquarters Sioux City; H. D. 
Cotton, northwestern Iowa, headquar- 
ters Council Bluffs, while from Mason 
City, W Riley will handle the north- 
ern part of the State. 





Book of Life 
Economics. 


Brown's Insurance 





From the author and publisher, Ben- 
jamin F. Brown, 55 Kilby street, Bos- 
ton, we have received the 1909-1910 edi- 
tion of the above work This is a 
standard work of life insurance statis 
tics which reflects great credit to the 
venerable compile In addition to the 
tabular matter contained therein ap- 
pear several pages of comment review- 


ing conditions which prevailed during 
the preceding year. 

The price of the book, which may be 
obtained from the publisher, is $2.50 
flexible binding; $3.00 library edition. 

TACT. 
The tactful man has no real need for 


either the gift of fine speech or personal 
magnetism Tact nothing but the 


is 


power to observe and to properly apply 
your observations by saying and doing 


the right thing at the right time. 


A life insurance man with tact knows 
a prospect when he meets him, and for 
that reason wastes no time on “dead 
ones” but passes on, ever alive to the 
fact that the only people he wants to 
insure are those who are able to get it 
and pay for it and, more to the point, 
have need for it. Then he is tactful by 


always submitting his proposition under 


circumstances favorable to his side. 
won't force the issue if he knows his 
prospect has suffered recent financial 
losses; he won't compel his prospect to 
listen when he can’t spare the time, and 
he stops talking if he hears the dinner 
bell ring. 

The successful agent will make it his 
business to observe and to know when 
conditions are ripe for the interview. 
During the interview flights of oratory 
are not needed, but a few tactful argu- 
ments carefully impressed on the pros- 
pect as to his need for the policy. If 
sentimental arguments are necessary he 
them, but not necessarily with 
tears in his eyes. On the other hand if 
his prospect is a cold-blooded business 
‘tabooed” and the 


uses 


is 


man sentiment 
policy is gone over in a cold-blooded 
way. 

Without tact life insurance agents 


will fail, but no agent can fail if he will 
but see people, not one or two a day, 
but lots of people every day and handle 
them tactfully. After all life insurance 
is the most common sense business in 
the world, and tact is only another 
word for common sense.—The Firing 
Line, published by the Colorado Nation- 
al Life. 





An Ideal Policy. 

An ideal life insurance policy on the 
participating plan has been defined as 
one containing the following features 
and privileges: 

Freedom from restrictions; conveni- 
ence in the payment of premiums; lib- 
eral terms, non-forfeiture, surrender 
and loan privileges; exemption from 
claims of creditors; privilege of chang- 
ing beneficiary; clear stipulation for 
participation; frequent accounting of 
surplus and liberal privileges to apply 
thereto; instalment and annuity op- 
tions. 





New Jersey Agency Appointments. 





agency appointments 
in New Jersey during 
Columbian National, 
Henry J. Hildebrand, New York City. 
National Life, George H. Adams, Pleas- 
altville. Penn Mutual, William V. Ruda- 
derow, Palmyra. 


following 
have been made 
the past week: 


The 





Business is now being written by the 
Southern Union Life, of Waco, Texas, 
Which recently complete d its organiza- 
tion. Company’s management is ‘kee only 
alive to the wonderful possibilities pre- 
sented in the Lone Star State and will 
determinedly pursh for a share of pat- 
ronage. 








— 
me 


MANY GOOD PLACES 


are waiting for the 


RIGHT MEN 





| 
He} 








Much desirable territory is unoccupied, 
ready for men who can demonstrate 
their capabilities. Policy plans recently 
revised, thoroughly in accord with new 
laws, with reasonable premium rates 
and liberal values and rights. 


ARE YOU ONE OF THEM? 


Union Mutual Life Insurance Company 
PORTLAND, MAINE 
FRED E. RICHARDS, President 

EDSON D, SCOFIELD. Se 
80 Broadway, a V York City. 
THORNTON «Make E, Supt 
84 Adams Street, 


Address 
either: 








icago, Ill. 





business. 
represented. 





Men between 30 and 45 years of age 


We can use three or four men between 30 and 45 years of age as 
supervisors on salary, commission and expenses for one of the best 
companies in one of the best states and now doing a very large 
Reply giving experience and companies formerly 


X. Y. ie 


Care THE EASTERN UNDERWRITER, 105 WILLIAM ST., NEW YORK CITY 














“WANTED 





WANTED 


Two high class Stock Salesmen who can 
produce for a Two Million Dollar Corpo- 
ration, that stands the searchlight of the 
strictest ar estigation. 1-3 stock_ sold 
—Leads to live profits. Address P. C. 

Care of EASTERN UNDERWRITER 
105 William St., New York 








JOHN HANCOCK 


I want two clean life men who can pro- 
duce business. For such men I have 
something good. 
WiLu1aM N. Compton, Gen’l Agent 
JOHN Hancock Mutua igre Ins. Co. 
220 Broadway, N. 
Tel. 6030 Cortland 














KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 
Each Week -— 
Subscription $3 Per Annum 








49th Year 1909 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


NN i ncusandckice eae $21,708,901.70 
Liabilities (including Di- 
vidend Endowment 


1860 


20,471,723.76 
Dividend Endowment 

Fund (Deferred 

Dividends) ......... -» 1,970,463.00 
ere 1,237,177.94 
Insurance in Force... .. 88,368,244.00 


The 49th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,704,048.00 and that over 
$167,700 was added to surplus ac- 
count. 








THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 





Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 


FINANCIAL STATEMENT 
Assets Jan. 1, 1999....$47,980,647.74 
Liabilities... ........... 44,476,655.68 
SR i dowteacenecdins 3,503,992.06 


Alfred D. Foster, President 

D. F. Appel, Vice-President 

J. A. Barbey, Secretary 

Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 














UNEXCELLED IN 
Favorable Mortality 


—AND— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends, 

















a 

















NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 


ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 


ncrease in Serves Fund, - - © © © «© « $ 495,980 03 
™ e in Yearly Income, - ik. ae. a - ss 
RECORD | = [ncresse in Asocts, itt at a? a ree 
SIX YEARS Increase in Insurance in Force, — - «= 23,968,070 00 
EXCEPTIONAL OPPORTUNITIES FOR MEN OF ABILITY 


CHICAGO 


ESTABLISHED 1868 


. ROBERT D. LAY, Secretary 





CAPITAL $1,000,000 


Management. 





Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


LIFE AND CASUALTY INSURANCE 
Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in both Branches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 


SURPLUS $500,000 
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INDUSTRIAL DEPARTMENT 





GREAT SERVICE RENDERED. 





Summarized, it may be confidently 
said that all. the criticisms which have 
been leveled against Industrial insur- 
ance, aside from a few sporadic in- 
stances of inefficiency, may be crystal- 
lized into the one general criticism of 
xcessive cost to policy-holder. 

The old contention that child insur- 
nce led to infanticide has been definite 
laid. The legislatures of practically 
States and in all countries that 
ave considered the subject by their 
.ection have definitely proven there was 

o foundation to the claim. Probably no 
etter refutation can be cited than the 
action taken at the meeting of the Na- 
tional Fraternal Congress last year, 
when a report of a committee advocat- 
ng the introduction of child insurance 
nto the fraternal orders was unani- 
uously accepted by the Congress. 

If, therefore, to-day the sole criticism 
which can be brought against Industrial 
insurance is that of cost, may it not 
be argued that even this criticism will 
be overcome when the public at large 
realizes the service which the Industrial 
insurance company renders to its policy- 
nolders? After all, service is not always 
calculable in dollars and cents. If in 
addition to the protection which the In- 
dustria} insurance company throws 
around its policy-holders, a protection 
which under the law is guarded and 
which is based on scientific principles, 
it renders the additional service of 
making its agents friends and coun- 
selors and guides and teachers to its 
policy-holders, can it not be said that 
Industrial insurance, thus developed, is 
successfully fulfilling its mission and 
that the workman is receiving benefits, 
either financial, educational or moral, 
which fully compensate him for the out- 
lay which he may make? 

Even as it is, well-known actuaries 
and students of the subject have always 
contended that if the service which is 
given by the Industrial insurance com- 
pany is actually required, the cost is not 
too high. If this is true today, how much 
more aptly may it be said when Indus- 
tial insurance reaches the high plane of 
making its advocates and its represen- 


vil 


lives an army for unselfish ser 
vice and for social helpfulness! Dr. Lee 
K. Frank, Manager Industrial Depart- 


ment, Metropolitan Life. 


LAPSES MAKE ENEMIES. 











The man who allows his Ordinary 
policy to lapse will be the Agent’s 
enemy as well as his own enemy. He 
will blame the Agent for letting him 
lapse the policy—in after years, says 
the Life Insurance Company of Va. 
Standard. You may say that it is the 


fault of the man when he lets his poli- 
cy lapse in spite of the Agent’s plead- 
ing, but he won’t look at it in that way 
in after years. Therefore, the Agent 
should simply fight to the last gasp to 
prevent the lapse. 

The Aetna Life News says wisely: 
“The lapse ratio is lowest among those 
agents who keep track of their policy- 


holders. A policyholder who lapses is 
always irritated at the loss of money 
paid in premiums, and cherishes a feel- 
ing of resentment against the company 
for his own actions. The sense of in- 
jury is made up more of misunderstand- 
ings than of real grievances, and a fan- 
cied slight breeds greater discontent 
than a real injury. 

“The satisfied policyholder is an asset 
all around, and his influence is always 
exercised in behalf of the company and 
the agent with whom his insurance is 
carried. 

“Keep track of your old business. 
Mail your old policyholder a_ leaflet, 
show him that you consider him a good 
subject for more insurance by calling, 
occasionally send him a year book, and 
if he shows signs of lapsing, visit him 
and show him it is his interest to con- 
tinue. Lapsed policyholders are a very 
important element in life insurance in 


more ways than one. 
Surely a “Bird.” : 
W. H. Bird, agent of the Prudential 


at Lansdale, Pa. (Germantown district), 
recently wrote a $21,048 twenty-payment 
Life, monthly income policy on the an- 
nual premium basis, the amount of the 
premium being $811.44. There is no 
reason why industrial men should not 
corral a good share of the large busi- 
ness. It is a case of feeling equal to 
the occasion. 





Anticipating Santa Clause. 





Reminding policyholders and agents 
of “great local disturbances” which are 


bound to occur in practically all com- 
munities during the month of Decem- 
ber, the Life Insurance Company of Va 
urges that provision be made for the 
occasion. The agent is urged to write 
all business possible during the month 
of November and keep advance collec- 
tions well to the front. 

On the other hand the policyholder is 


warned as to the likelihood of “S. 
Clause Esq.” laying claim to some 
money intended for the payment of 


To be forewarned is to be 
The time to act is Now. 

Beginning November the following 
home office transfers 2 promotions of 
the Prudential became effective: Frank 
W. Gifford, formerly manager of Divi- 
sion R. appointed to a similar position 
at the head of Division T., a new divi- 
sion created in the New England field, 
his successor is C. J. S. Olozaga, former- 
ly assistant manager. 

William R. Perry, formerly manager 
of Division D. and William W. Van 
Nalts, head of Division C. have changed 
positions. Mr. Olozaga, new manager 
of Division R., entered the service of 
the company January 28, 1895, so that 
he has nearly completed 15 years con- 
tinuous service with the company. 


premiums. 
prepared.’ 





George Reisz, agent in the Washing- 
ton Heights (New York) district of the 
Metropolitan, committed suicide on 
Sunday night at the Belvidere Hotel. 


He was 45 years of age. 
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CHICAGO 
JAMES W. STEVENS, President 


Offers exceptional inducements to reliable and energetic 
men who are experienced in, 
ter, the business of life insurance. 
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METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


The 
Metropolitan Life 
Insurance Company 


(Incorporated by the State of New York) 
(Stock Company 


‘Of the People 
The COMPaDy By the People 
For the People 


The Daily Average of the Company’s 
Business during 1908 was : 
441 per day in Number of Claims Paid 
6,343 per day in Number of Policies 
placed and paid for. 
$1,202, 353.00 per day in New Insurance 
placed and paid for. 


$166,634.00 per day in Payments to 
Policyholders and Addition to Re- 
serve. 

$126,996.37 per day 


Assets. 


JOHN R. HEGEMAN, President 


in Increase of 











J. G. Walker, 


T. Wm. Pemberton, 1st Vice-Pres. 


President 
W. L. T. Rogerson, Secretary 


ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 





HOME OFFICE, RICHMOND, VIRGINIA 


The PIONEER Southern Industrial Life Insurance Company 
The OLDEST Southern Life Insurance Company 
The LARGEST Southern Life Insurance Company 
The Most Approved Forms of Life, Endowment and Industrial Policies Issued 
on Favorable Terms 


Assets, Dec. 31, 1908 


Insurance in Force, Dec. 31, 1908... ‘ 
Payments to Policy Holders since Organization... 


$ 4,444,711.62 
63,309,202.00 
8,926,1 82.91 








Apply 


JOHN HANCOCK 


Mutual 
Life Insurance Company of Boston 


Good Agency Contracts to Good Agents 
to Home Office, 178 Devonshire St., 


or to 


Boston 





W. N. COMPTON FRANCIS MARSH 
General Agent 


220 Broadway, New York 


Policies, 





Mgr. for Eastern Mass. 
202 Devonshire St., Boston Union Bidg., 9 Clinton St 


The Company issues the best and most liberal forms of Life, Endowment and Term 
complying with the rigid requirements of the Massachusetts Laws 


WHITE & FENWICK 
State Agents 
, Newark, N. J. 

















STOCK SALESMEN 
WANTED 





One Million Dollar Casualty and Life 
Insurance Company. 

Biggest in the South. 

Home Office in Memphis 

500 strong letters of Endorsement 


from Stockholders among leading 
Bankers, Manufacturers and Mer- 
chants. 

Write with references, present and 


past connection, to 


Great Southern Insurance Company 
Field Headquarters 
James Bldg., Chattanooga, Tenn. 
or 


Memphis Trust Bldg., Memphis, Tenn. 














THE GREAT AMERICAN’S 
LIFE BOND 
AGENT’S CONTRACT 
With Monthly Salary 


Something entirely NEW in the 


agency line, securing the 











agent’s work as a 
Permanent Life Investment 
For Particulars Apply to 


THE GREAT AMERICAN 


LIFE INSURANCE COMPANY 
ST. LOUIS, MO. 
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lished every Thursday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William street, New York City. B 
F. Hadley, President; G. A. Watson 
Secretary and Treasurer. The addres? 
of the officers is the office of this news 
paper. Telephone 2497 John. 
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gle Copies, 15 cents. 





Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 3, 1879. 





HOME CITY TAX. 


An idea as to the proportions the 
custom of taxing insurance companies 
has attained is shown by the payment 
by The Prudential to its home city— 
Newark—during the past week, ihe 
amounts paid aggregating $402,468, The 
payment was made in two checks, one 
for $213,531.47 covering the company’s 
valuation of taxable property and the 
other for $188,936.84 tax on real estate. 

Notwithstanding the turning over of 
such a large amount, it was not sufii- 
cient to suit the idea of the Tax Re- 
is trying to collect an addi- 
he claims is 


ceiver, who 
tional $284,483.35, which 





collectible from an assessment on de- 
ferred dividend holdings. 
DEFINES THEIR POSITION. 
From the leading executive of a 
strong Eastern casualty company we 


received a letter a day or two ago en- 
dorsing the editorial appearing in the 
Eastern Underwriter of last week deal- 
ing with the standardization of person- 
ai accident policies. 

Our correspondent says we are wholly 
right in assuming that “managing un- 
derwriters not opposed to the 
standardization of essential parts to 
the policy contract, but do not leok with 
favor on a movement which takes vital 
features making for the success or fail- 


are 


ure of a corporation and places them in 
the hands of inexperienced men who 
chance to head State insurance depari- 
ments, and whose tenure of office is de- 
pendent upon not only the swing of the 
political pendulum, but also upon the 
choice of the chief State executive.” 
“The need for protecting the public 
from shyster insurance concerns is ful- 
ly recognized,” continues the execu- 
tive, “and we realized even before one 
of the State commissioners told us that 
‘fully three hundred complaints had 
been lodged with his department con- 
cerning rascally accident organizations,’ 
that some legislative action looking to 
the suppression of these affairs should 
be taken. We have no fauit to find 
with the requirements or the prohibi- 


ce — 
tions drafted by Commissioner Hartigan 
of Minnesota, but what we do most 
strenuously object to is the adoption of 
a different set of regulations by each 
State, and the granting to the commis- 
sioners of power to arbitrarily approve 
or disapprove policy contracts. So long 
as these contain every condition de- 
manded by the States, and nothing to 
qualify some, managing underwriters 
contend that the widest latitude in the 
preparation of policies should be allow- 
ed them, for only by such privilege can 
development in the drafting of con- 
tracts be secured. We stand squarely by 
the oft made declaration that men who 
have devoted years of patient study to 
accident insurance from its every stand- 
point are vastly better equipped to draft 
a policy form, just alike to insurer and 
insuree, than a State governing official, 
whose tenure of office at best is but of 
a few years’ duration, could possibly 
be.” 





AMORTIZATION EXPLAINED. 


(Continued from page 3.) 
discount, results in too great amortiza- 
tion in the period elapsed between pul- 
chase and inauguration of amortization, 
and vice versa. 

On account of the fact that the second 
methods results in referring the errors 
ct computation, if any, to the period al- 
ready elapsed, and further, because of 
the obviously greater facility with which 
values at a given date may be checked 
by use of a bond table, the department 
will require the use of this method in 
company reports for 1909. It will fur- 
ther require the effective rate of interest 
to be ascertained to the nearest one- 
hundredth of one per cent. on a semi- 
annual basis and to be expressed deci- 
mally, e g., effective rate 4.31 per cent., 
not 4% per cent., 434 per cent. or 4 5-16 
per cent. This rule states the degree of 
refinement required in stating effective 
rate. Greater refinement, i. e., carrying 
the rate to a greater number of decimal 
places will be allowed if desired by com- 
panies. 

b. Approximation of dates. The pur- 
chase and cost of securities owned prior 
tu December 31, 1908, may be assumed 
te be at the nearest interest date to the 
actual date of purchase. The period be- 
tween the last regular interest date and 
the date of maturity (in case of a few 
issues not maturing on a regular inter- 
est date) may be neglected, and the se- 
curities may be treated as maturing on 
the last regular interest date and amor- 
tized so as to bring the value to par on 
that date. The period elapsed from the 
last interest date to December 31 (in 
case of bonds paying interest on dates 
other than January 1 and July 1) may 
not be neglected, but the value must be 
computed to December 31 (or January 
1) by deducting or adding the difference 
between nominal and effective interest 
for the period. Purchases of the same 
security prior to December 31, 1908, may 
be treated, for purpose of amortization, 
as one purchase at an average price 
and an average date. 

ce. Different dates of purchase and 
sale. The holdings of a single security 
resulting from purchases made at differ- 
ent dates (except as noted above) should 
be reduced to one item with a single 
effective rate, in substantially the fol- 
lowing manner: To the amortized value 
of previous holdings at the December 21 
next succeeding a new purchase, add the 
cost of the new purchase amortized to 
the Same date, and compute on the en- 
tire holding of the new effective rate of 
interest. Sales of a part of the holdings 
are to be deducted from the total hold- 
ings at the amortized value, and the 

S$ profit or loss on sale 
of securities. 


d. Serial bonds. The effective rate of 


interest for the scientific amortization 
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of serial bonds may be computed as 
shown in treatises covering this subject. 
After obtaining the effective rate, an 
inaugural value (see the second method 
above) for the series may be obtained 
by summing the present worth of all 
the bonds on the determined effective 
rate. This inaugural value once obtain- 
ed will amortize in the same manner as 
any other block of bonds, interest and 
principal paid being deducted each year. 
If preferred the several maturities of 
serial bonds, after obtaining the effect- 
ive rate, may be carried separately. 

4. It is essential to the application of 
the amortization plan and to the accu- 
racy of the company statements that 
the “original cost’ of securities be 
stated accurately after deduction of any 
sums paid as accrued interest at the 
time of purchase. 

5. Companies adopting the scientific 
method of amortization will report the 
details of their method of calculating 
the values with one example worked 
out in full detail. This, to enable the 
audit bureau of the department to 
check the values with facility. 


PACIFIC MUTUAL ACTUARY. _ 


Alfred G. Hann of Colorado Insurance 
Department Succeeds John F. 
Roche. 

Alfred G. Hann, actuary of Colorado 
Insurance Department, has been elected 
actuary of the Pacific Mutual Life, vice 
John F. Roche, resigned. He is a son 
of R. G. Hann, assistant actuary Equit- 
able Life and was trained by his father. 
He entered the actuarial department of 
the Metropolitan under Actuary Craig 
and in 1902 identified himself with the 
actuarial department of the Conserva 
tive Life. Following its consolidation 
with the Pacific Mutual, he was appoint- 
ed assistant actuary, which position he 
retained until E. E. Rittenhouse, then 
commissioner, secured his services as 
actuary of the Colorado department. 





AGAIN IN LIFE INSURANCE. 
Wilbur S. Tupper Becomes Vice-Presi- 
dent of Liberty Life of New 
York City. 





When Wilbur S. Tupper resigned the 
presidency of the Conservative Life of 
Los Angeles, Cal., some four years ago, 
it was predicted that sooner or later he 


would reenter the life underwriting 
arena. This forecast has proven true, 


Mr. Tupper becoming vice-president of 
the Liberty Life of New York City on 
the first instant. 


Preparing for Business. 


The Texas Fidelity and Bonding Com- 
pany, of Waco, Texas, is rapidly com- 
pieting its organization, and it is anti- 
cipated will commence writing business 
shortly after the first of the new year. 


For employing “ambulance chasers” 
to procure accident cases for him, 
James A. Shay, of New York City, has 
been suspended from practising at the 
bar for a year from July 13, 1909. 


Death claimed Charles F. Howes, of 
Boston, the widely known New England 
special agent of the Liverpool & Lon- 
don & Globe Insurance Company, on 
Saturday last. 


As representing the Texas Depart- 
ment Actuary S. H. Wolfe, of New York 
City, is examining the Fidelity & Cas- 
ualty Company. 


Head of Publicity Division. 





Clarence Stone succeeds G. Murray 
Seal, as head of the Publicity Division 
of the Maryland Casualty Company. As 
such he will continue to edit “The Bud- 
get” and the general literature of the 
Company. 





OF PERSONAL INTEREST 











With the object of arranging suitable 
residence for his wife, son and daugh- 
ter during the coming winter, Arthur 
E. Childs, president of the Columbian 
National Life of Boston, will sail for 
Europe on the Hamburg American 
steamer “Amerika” on Saturday of this 
week, Mrs. Childs and the children ac- 
companying him. Though not having 
decided definitely, a place in Switzer- 
land will probably be selected. Mr. 
Childs will return in about a month to 
resume strenuous work in connection 
with the agency organization of the 
company. 


If further evidence were required as 
to the level-headedness of William E. 
Tyson, special agent for the Royal in 
Western Pennsylvania, assisting Col. 
Patterson, it was afforded by his recent 
marriage, Mr. Tyson became a benedict 
on the 23d ultimo, his chosen life mate 
being Miss Frances Bartlett, of Phila- 
delphia. The well mated couple wiil 
reside at Pittsburg. Mr. Tyson will be 
recalled as having served as secretary 
i» the Committee of Five of the associa- 
tion of thirty-five companies in hand- 
ling loss claims at San Francisco. 


Carter & West, of Jackson, recently 
completed their fifth year as Mississippi 
State agents for the Volunteer State 
Life of Chattanooga, during which time 
they have insured some of the most 
prominent men of their State. A mem- 
ber of the firm speaking of their work, 
says: ‘“‘We have never endeavored to 
write insurance by making disparaging 
remarks about other agents or compa- 
nies, believing that individuals as well 
as companies will prove themselves 
worthy or unworthy, as the case may 
be, if only given time. We secure a 
‘arge per cent. of our new business 
from parties who already carry insur- 
ance with us.” Both members” were 
born in Mississippi and have spent all 
their lives there. 


T. C. Thompson, general agent of the 
National Life of Vermont at Chatta- 
nooga has been elected mayor of that 
city. A paragraph from his inaugural 
address shows that his experience in 
life insurance has taught him the ne- 
cessity of avoiding sinecures. He said: 

“I shall insist that in every depart- 
ment there shall be no sinecures and no 
man shall be employed whose services 
are not needed, and that those employ- 
ed shall be required to give their time 
to the public service and not to political 
activity.” 


W. R. Sitrong, joint home office secre- 
tary of the London Guarantee and Acci- 
dent Corporation, who has been visiting 
the principal agencies of the company 
here for the past six weeks, in company 
with United States Manager F. W. 
Lawson, sailed for home on the Mauri- 
tania yesterday. 


R. M. Malpas has resigned as secre- 
tary of the Anchor Life of Indianapolis 
to join forces with the Automobile 1n- 
surance Company, in process of organ- 
ization. His successor is E. M. Hin- 
shaw, who has been identified with the 
Anchor Life as treasurer and actuary. 


The United Counties Insurance Com- 
pany, of Manchester, England, has ap 
pointed the John L. Dudley, Jr., Com- 
pany of New York City, its sole rep- 
resentative in the United States, for 
writing excess line business. 


S. E. Wayland and Company, succeed 
to the business of the long established 
Scranton, Pa., agency of Fulton and 
Bradbury, the latter firm retiring from 
business. 
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A MYSTERIOUS AFFAIR 


WHAT DOES STAATS MEAN? 


Surprising Statement Made Regarding 
Traction Business—Iis New Or-. 
ganization For ning? 


From tne president of a prominent 
street railway corporation we have it 
that at the lately held convention of the 
American Street and Interurban Rail- 
way Association, at Denver, Henry N. 
Staats, well recalled as the promoter of 
soveral mutual concerns at Cleveiand, 
made the remarkable declaration: 
“That for the past four years he had 
been working seriously and pondering 
deeply over the insurance needs of the 
-‘raction interests represented in the 
Association, and had now evolved a 
plan that should prove to be generally 
acceptable. On behalf of a leading 
stock company, he aversed, ‘he was 
authorized to submit a proposition, not 
to the open Association, but privately 
to its executive committee. His ‘in- 
side’ proposition is understood to »e 
the assumption of the entire liability of 
the railway properties, at rates below 
those now charged. The suggestion is 
that the business will be carried by the 
particular corporation which, he claim- 
ed authorized him to speak for it, and a 
syndicate of officers to be formed im- 
mediately the railway Association in- 
dicated a willingness to act in the mat- 
ter.” 

Our informant, who was not a little 
inystified by Mr. Staats remarks, as we 
frankly confess we are, submits: “The 
thing sounds so generous, I want to ask 
you, what did he mean? I have never 
yet known a man to go to the trouble 
of forming an organization for handling 
business, unless he was strongly back- 
ed, and expected to be liberally com- 
pensated for it. Does Mr. Staats pro- 
position indicate a purpose on the part 
of some membership companies of 
the Electrical Bureau to break away 
from present practices, and ignoring all 
intermediaries, endeavor to get a 
complete monopoly of the street rail- 
way business of the United States?” 

It seems hardly creditable that any 
company of standing should prove so 
false to its associates and to its own 
ultimate best interests, as to attempt a 
coup sucn ts was outlined by the 
Cleveland underwriter, and yet the 
rumor that one or two offices in the 
Hlectrical Bureau were playing a quiet 
game has been persistently going the 
circuit for three months. Be it hoped 
that the story is not founded on fact. 





New Jersey Special for Phoenix of 
London. 


In succession to W. F. Ingraham, 
whose advancement was noted in the 


Eastern Underwriter of the 21st, the 
Phoenix of london, has appointed John 


san Francisco Losses 

A mounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT from 
funds largely supplied by head 


office in Liverpool 





U.S. Cash Assets, Dec. 31, 1908 $13 
Surplus, at ee ee 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 | 
Losses Paid by Baltimore Fire, 1904 


R. Banta, its special agent itor New 
Jersey. or. Banta has been Chief Cleri 
in the Couipany s loss departmene lor a 
number of years, and il ls Confideutiy 
predicted wiid wuilhuy succeed Mr, ius 
rubam in the field. 





BAD FIRE AT PENN YAN. 





Loss of Neariy $25,000 With But $1,250 
of Insurance—Commercial tron 
Piant Not to be Rebuilt. 


A close estimate piaces the loss suf- 
tered by fire at Penn Yan, N. Y., on the 
29th ultimo at $24,500, with but $1,250 of 
iisurance. ‘ihe viaze broke Our in the 
plant of the Commercial lron Works 
Company. Though the alarm was 
promptly sounded, the main building 
Was ali ablaze before water couid be 
Lurned on, and Was completely desiroy- 
ed, together with ail its contents. Phe 
casting building was partially saved, 
put the inside was burned out. ‘he 
patterns, stored elsewhere, were noi de- 
stroyed. In the building with the Com- 
mercial lron Works Company were sev- 
eral manutacturing concerns, a jist of 
which, with estimates of losses and in- 
surance, is given below: 

Commercial lron Works, loss $20,UUU0; 
insurance, $1,000, in the Springneld F. 
& M. 

George Waddell & Son, carpenters, 
loss $600, insurance $250, in the West- 
chester. 

A. M. Phillips, spraying pumps, loss, 
$200; no insurance. 

LeRoy Tobey, maker of grape basket 
hooks, loss, $1,200; no insurance, 

Superior Tack & Nail Co., loss, $100; 
amount of insurance not kuown. 

The fire is thought to have been caus- 
ed by an incendiary, and when first dis- 
covered was in the south-west portion 
of the building. It is stated that ine 
Commercial lron Works plant will proo- 
ably not be rebuilt. LeRoy Tobey will 
probably rebuild and re-estabish ais 
plant elsewhere. All of the plants de- 
stroyed were rushed with orders, and 
the fire, coming at such a time, means 
much to those affected. 





WANTS TO PAY DIVIDEND. 


Receiver of Southern of New Orleans, 
Anxious to Distribute $250,000 
Among Claimants. 


Application for permission to distrib- 
ute $250,000 among creditors of the 
Southern Insurance Company of New 
Orleans, will be made to the court by 
the receiver of the institution. The 
claims received, approved and unad- 
justed aggregate close to $950,000. Even- 
tually it is figured creditors should gei 
a total dividend of over fifty per cent. 





Creditors of the German Fire, of 'To- 
ledo, may look for a twenty per cent. 
dividend early in January. , 








TO BE ENTERED IN TWO WEEKS. 


Form of Prohibition Based Upon Recent 
Decision Against the Exchange 
Decided Upon. 

After careful consideration on the 
part of court officers and attorneys, the 
decree based upon the sweeping de- 
cision of the New Jersey Court of Er- 
rors and Appeals, declaring the New- 
ark Fire Insurance Exchange to be an 
illegal body, has been determined upon 
and it is understood will be formally 
entered about the 15th inst. The ac- 

cepted form reads: 

“That an injunction issue againsi all 
the defendants enjoining and restrain- 
ing said defendants, their officers and 
agents, directors and employes, one, 
cach and all of them, from further per 
forming, carrying out, or acting under 
the contract or agreement entered ‘iuto, 
by and between said defendants, on or 
about the fifteenth day of May nineteen 
hundred and two, and specifically set 
forth in the information filed in this 
case, and also from entering into any 
other agreement or forming any other 
combination or association for the pur- 
pose of making or fixing the rates to 
be charged by them for insurance 
against loss or damage by fire to prop- 
erty in the city of Newark, townships 
of Clinton and Belleville, the village of 
Irvington, in the county of Essex and 
State of New Jersey, and in that part 
of Hudson County lying west of ithe 
Hackensack River, in the State of New 
Jersey, or for the purpose of limiting or 
prescribing the persons through whom 
fire insurance shall be placed in said 
localities; or for the purpose of prevent 
ing competition among said defendauts, 
their agents and representatives, in the 
placing or writing of fire insurance in 
said localities; or for the purpose of 
creating a monopoly of the business of 
insuring property against loss or dam 
age by fire, or of fixing, sustaining or 
increasing the price of such _ insur- 
ance and that the record and pro- 
ceedings be remitted to the Court of 
Chancery, to be therein proceeded on, 
according to law and the practise of 
said court.” 





STRIKE OF HATTERS ENDED. 


Factories in Orange Valley Resume 
Operations—Underwriters 
Relieved. 

To ‘the infinite relief of fire under 
writers the strike among the hatters 
of the Orange (N. J.) Valley, which had 
been in progress for over four months 
came to an end on the 30th ultimo 
Many of the factories resumed opera 
tions on Monday, and before the close 
of the week it is expected all will be 


\running. While nominally a drawn bai- 


tle the settlement is a substantial vic- 
tory for the manufacturers, who have 
virtually gained every point for which 
they contended. 





Liverpool 


amo Eondon 
ann lobe 
Insurance Zo 


212,749.00 


4,973,879.00 
3,239,091.00 


429,729.00 
1,051,543.00 









Over 


> 





Losses Paid in the United States 


HENRY W. EATON, 
RESIDENT MANAGER 


G. W. HOYT, 


J. B. KREMER Jr. and T. A. WEED, 


NEw YORK OFFICE 


In the initial stages of the strike, in- 
surance men were fearful as to the hat- 
ting mills, but as time went on and the 
Jocked out men showed no disposition 
to resort to violence, the 
relaxed aml no cancellations 
were reported That all possibility of 
outrage is now at an end, the under- 
writers have again but to consider the 
physical aspect when asked to insure 
the factories. 


tension Was 


policy 





AUTOMOBILE INSURANCE. 


National Automobile Association to Se- 
cure All Kinds of Indemnity for 
Its Members. 


With headquarters at Boston, the Na- 
tional Automobile Association (formerly 
the Automobile Owners’ Association) 
say the “Standard” has established an 
insurance department for the purpose of 
writing all lines of 


ance. The new department will be in 
cr 


automobile insur- 


1arge of Thomas T. Bouve, and oper 
ated under supervision of Franc 
Hurtubis, counsel] for the 
The official rotice to members reads 
This department, in charge of Thomas 
T. Bouve, offers to members the most 
complete automobile liability, fire and 
personal accident insurance at the very 
lowest rates. Arrangements have been 
ccncluded with the Employers’ Liability 
Assurance Corporation, Ltd. of London, 
for all liavility insurance; 
mans Fund Insurance 
Francisco, for all fire 


with the Fire- 
Company of San 

insurance; and 
with the Continental Casualty Company 
of Chicago for all personal accident in- 
surance, all of which companies will en- 
deavor to favor members not only in 
the matter of rates, but 


ilso with especi- 


ally broad forms of contracts and the 
Your con- 


best of service and attention 
sideration is called to the 





rotices concerning these companie 
which the association has 
rangements for insurance fac 

The policies of insur 
members will be issued 
the association in the association’s own 
special folder and recorded at the asso- 
ciation’s offices by numbe so that in 
case of claim of any nd, notice to the 
association will insure the inception of 
immediate action to protect the interest 


of the insured. Claims will be settled 
from the nearest office of the company 
so that the promptest and most efficient 
service under the association’s super- 
vision will result. 


We trust that we may have the co-op- 
eration of the members and automobil- 
sts generally in our aim to secure the 


broadest possible contracts of insurance 
as well as the lowest possible premiums 











A merger will x effected bet we 
the Capital and the Merchants and 
Bankers Fire Insurance Companies of 


Des Moines, Iowa, on the 31st prox 


$116,000,000.00 








DEPUTY MANAGER 


AGENCY SUPERINTENDENTS 


45 William St. 
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THE SUBURBAN EXCHANGE 

iN BETTER SHAPE THAN EVER. 

Executive Committee Finds Much 

Congratuiation in Present Status 
of Association. 


for 


Addressing members of the Suburban 
Fire Insurance Exchange under receni 
date, the executive committee of the or- 
ganization through its chairman, Fred- 
erick W. Day, reported: 

“Since the last meeting of the Ex- 
change, April 20th, 1909, new offices 
have been secured in the ‘Bishop build- 


ing,’ No. 76 William street, New York 
City, and possession taken May 15th, 
1909. These offices are much more com- 


modious than the old quarters and are 
admirably adapted to the present and 
future needs of the Exchange. 

“Membership in the Exchange now 
consists of 133 companies. Forty-three 
companies admitted to do business in 
the State of New York are not mem- 
bers; of these forty-three a few are 
more or less active competitors at cul 
rates while the remainder do little if 
any business; some of these latter ad- 
here to tariff rates though all pay a 
higher commission than is allowed un- 
der the rules of the Exchange. 

“The rules permit Exchange agents to 
represent non-exchange companies pro- 
vided they observe tariff rates and rules 
in such non-affiiliating companies, but 
they are not restricted as to commis- 
sions received. Some of our agents are 
representing non-exchange companies 
on this basis, but in such cases it is re- 
quired that their entire business for all 
the companies they represent shall be 
cleared through the Stamping Office. 

County Boards. 

“These organizations are generally in 
a satisfactory condition, and, with one 
exception, are maintaining their regular 
schedule of meetings, the exception be- 
ing that of Richmond County where the 
question of regularity of membership is 
still preventing efficient work. (Partic- 
ular reference to this situation is made 
later on.) 


“At the suggestion of the executive 
committee most of the local boards 
have changed the original plan of an- 


nual dues to that of initial deposit fee, 
the legitimate expenses of the board be- 
ing paid by the Exchange, and it is ex- 
pected that all boards will shortly be 
upon this basis. This plan avoids the 
recurring annual friction involved in 


collecting does from nearly one thou- 
sand agents and also possesses other 


advantages. 

“The question of continued mainten- 
ance by companies of agents who have 
been refused membership in the county 
boards by reason of their ineligibility 
to membership under the rules, has 
been the most serious administrative 
question the executive committee has 
had to deal with. 

“The report of the committee on 
county boards shows that since the last 
meeting of the Exchange no less than 
seventy agents alleged to have offices in 
New York City, either as brokers or 
employees of insurance companies, have 
been under scrutiny by the committee. 
The disposition of these seventy cases 
is briefly as follows: 

“Thirteen who had failed to put theii 
offices in line have been discontinued 
by their companies. 

“Fifteen have qualified and have been 


admitted by their respective county 
boards. 
“Eight were found to have no New 


York City offices and are apparently eii- 
gible for admittance; their cases still 


being before their respective loca! 
boards. 
“Five were found to have no New 


York City offices, but as they had pro- 
per offices in their dwellings their cases 
are left to consideration by their re- 
spective county boards. 

“Nine who did not apparently qualify 
have announced their intention of doing 
so, and have been allowed a reasonable 
extension of time. 

“Twenty have been unable to qualify 
under the rules and the committee re- 
grets that it has been unable to secure 


compliance with the rules on the part of 
most of the companies in these agencies, 
although a few of the companies in the 
agencies have taken proper action. 

“In addition to the above a number of 
agents who had properly qualified under 
the rule either refused to join their 
beards or declined to pay their dues or 
fines. All of these with the exception 
of two have been brought into line. 

“It will accordingly be seen that the 
county board situation is generally in a 
very satisfactory condition, the excep- 
ition to this being Richmond County, 
where the repeated efforts of the com- 
mittee in the endeavor to secure the 
cempliance of many agents with the 
rules of the county board have been 
unsuccessful, owing largely, I regret to 
say, to the attitude of many of the com- 
panies represented in such agencies. 

Rate Committee. 

“The work of the Rate Committee 
since April last is summarized in the 
report of Mr. Daniel Prentice, the chair- 
man of that committee, as follows: 

“*As chairman of the rate committee 
since April last, I beg to advise you 
that the committee have held meetings 
once each week and sometimes oftener. 
All requests for changes in rate have, | 
think, been promptly met, and in all 
cases before making any changes to 
meet non-board competition, we have 
been very careful to assure ourselves 
that the applicarions came from the 
agent or company interestea in the risk. 
Luring the past six months there has 
been promulgated under the relief sys- 
tem as provided by the Rating Commiut- 
tee, 336 ratings, and in the majority ot 
these cases we have succeeded in hold- 
ing the line. ‘This number or reltieis 
granted when compared with the num- 
ber Of ratings in the Suburban associa- 
tion by all its tarifts and under its muini- 
mums is very small. Richmond Hill 
aud Woodhaven tariff which has been 
recently revised is now in the hands ot 
the printer. The territory covered un- 
der the Bronx Tarim has been reinspect- 
ed and a new rate book will be shortly 
published, the numbers and street ad- 
dresses conforming to the Bronx Topo- 
graphical Bureau map, and also Sanburn 
lew maps Volumes A and B. All mat- 
ters Of importance in the hands of the 
cummittee have been passed upon, and 
taere 1s nothing in suspense.’ 

ae Stamping Office. 
chinery and tia de <a Bi tN — 

yé sonnel; and whiie a re- 
cent investigation disciosed the fact 
that at that time three companies and a 
few agents were not reporting their 
business to the Stamp Clerk, at the 
~<a —_ are all in line with 

= le agency with which 
negotiations are in progress. 

“The chairman of the sub-committea 
reports that since the last Exchange 
meeting the department has been 
brought more closely under the super- 


vision of the manager, an arrangement ! 


made necessary by bringing together 
the two departments of the Exchange 
into one office. This has resulted in 
greater efficiency, although it has not 
been an easy matter to obtain compe- 
tent clerical help for the compensation 
fixed by the executive committee, and 
it may be found necessary to make a 
slight average increase in this direction. 
ait Committee on Rules. 
_ “This committee has been at work 
for several months in the preparation 
of a code of rules, which is now com- 
pleted, and will be issued to membevs 
within the next week or ten days. In 
this connection a number of standard 
forms and permits have been adopted, 
and arrangements will be made to sup- 
ply members therewith as desired. 
“Mr. President. Your executive coni- 
mittee and sub-committees have con- 
tinued to give earnest and intelligent 
attention to the affairs of the Exchange 
and while there are difficulties still con- 
fronting us they are not insurmount- 
able, and it may be confidently stated 
that the Suburban Fire Insurance Ex- 
change is to-day in a stronger position 
than ever before; all that is needed for 
its continued success is the hearty co- 
operation of members.” , 


THE EASTERN UNDERWRITER. ° 
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CONFLAGRATION PROOF 


CALIFORNIA INSURANCE CO. 


OF SAN FRANCISCO, CALIFORNIA 
New York Standard Statement, Jan. 1, 1909 


CAPITAL ° ° ni ° $400,000 
All Liabilities, including Reserve 381,653 
Total Assets . ° . ° ‘ 978,605 
SURPLUS to Policy Holders . ° 596,952 
Increase in Assets . ° ° ° 182,618 
Increase in Reserve ° ° ° 105,175 
Increase in Surplus ° . 45,764 


This Company has a record ‘unequaled in the 
history of the Insurance business 
FRANK C. STURTEVANT 
MANAGER EASTERN DEPARTMENT 
FOURTH AND WALNUT STREETS, PHILADELPHIA 











SURPLUS LINES 
BROKERAGE 


WRITTEN IN THE 
Western of Ogden, Utah 


CAPITAL - $200,000 
SURPLUS - $100,000 


And Other Strong Companies 
LIBERAL COMMISSIONS PAID 


Cc. R. CHADWICK & CO. 
GENERAL AGENTS 
Second National Bank Building 
CINCINNATI, OHIO 





NEW YORK TORONTO 
LONDON -CHICAGO 


McLEAN STINSON & C0., Ltd. 


Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 


$25,000 Binder at London Lloyds 








JOHN C. PAIGE CO. 
INSURANCE 
65 KILBY ST. BOSTON, MASS. 


F. H. ROSS & SON 


Metropolitan Managers 


Buffalo German, N. Y. Standard, N. J. 
Teutonia, La. Buffalo Com’l, N. Y. 


68 to 76 Maiden Lane, New York City 








ARNOLD & WANNEMACHER 
REPRESENTING 

Teutonia of Allegheny, Pa. 

Humboldt of Allegheny, Pa. 

German American of Pittsburgh, Pa. 

Detroit of Detroit, Mich. 


438 WALNUT ST., PHILA., PA. 














ROBERT R. TUTTLE 
SYRACUSE, N. Y. 


New York and Pennsylvania 
GENERAL AGENT 


Reliable Fire Insurance Companies 











WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Ohlo 





100 WILLIAM STREET - - - - 


New York 








NATIONAL UNION FIRE INS. CO. 


OF PITTSBURGH 


ATLANTA HOME INS. CO. 


OF ATLANTA 


CAPITAL FIRE INS, CO. 


OF NEW HAMPSHIRE 


NORTHWESTERN NAT'L INS. CO. 


OF MILWAUKEE 





179 REMSEN ST. 








IRVIN UNDERWRITING CO. 


REPRESENTING 





OFFICES 


GARFIELD 
BUILDING 


BROOKLYN, N. Y. 


SECURITY INSURANCE CO. 


OF NEW HAVEN 


SUN INSURANCE CO. 


OF NEW ORLEANS 


GERMAN INSURANCE CO. 


OF PITTSBURGH 


SCOTTISH UNION & NAT. INS. CO. 


OF EDINBURGH 








26 COURT ST. 
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EXPOSE CRANE & CO. 





London Journal Warns Against Irres- 
ponsible Lloyds Brokerage 


Fire. 





In the Bastern Underwriter of recent 
ate, we mentioned the action cf 
rane and Company, brokers of Lon- 
on, England, in furnishing a boat own- 
r of this city, policies in worthless 
_loyds concerns, in exchange for a cash 
remium of $4,500. We neglected to 
efer at the time to the effrontery of 
‘he concern in quoting as _ references 
ne executives of the Rock Island Rail- 
ay and of the United States Steel cor- 
poration, none of whom ever heard of 
‘rane and Company. 

In a recent issue of “Fairplay,” a 
sritish insurance journal, the follows 
ecount of the methods employed by 
rane and Company appears: 

“In view of the effort being made to 
btain an increase in rates of premium 
1r marine insurance, it is interesting, 
f not amusing, to notice that a fresh 
market’ has sprung up in London wil- 
ng to compete for business, and 
vhere the rate is apparently not the 
cost important feature. This ‘market” 
msists of a number of syndicates of 
ames who are signed for on a form of 
policy strikingly similar to Lloyd's 
form, and which, I understand, can be 
obtained from a firm having a small 
office in the city, and, needless to say, 
in no way connected with Lioyds. The 
came firm has opened an office in Ant- 
werp, and, I hear, issued thence a ‘cer- 
iificate’ of insurance with ‘British Un- 
derwriters, London,” on cement by @ 
French sailing vessel, Antwerp to Cal- 
lao, at 37s. 6d. per cent.: a premium 
which should command a large amount 
of similar business if the security offer- 
d is sufficiently evident to tempt in- 
surers. There is a further clause, ‘In 
vent of claim apply to Lioyd’s agent!’ 
Needless to say, nothing of this ar- 
rangement with its agents is known at 
lloyd’s. Another policy I have before 
me is headed’ ‘British Underwriters’ 
and directly underneath are the words, 
only” The significance of these words 
‘Signed by Underwriting Members 
will be apparent to anyone accustomed 
to a Lloyd’s policy. As the policy of 
the British underwriters does not state 
where payment of any claim that may 
attach can be obtained in this country, 
application was made to the firm in 
wondon, who are credited with being 
the originators of this ‘policy.’ A rep-| 
resentative called in response to a let-| 
ter, and stated that all the ‘underwrit- 
ers’ were Americans. It seems surpris- 
ing that a policy headed with the words 
‘British Underwriters’ should, accord- 
ing to the information given, be coir- 
posed entirely of American citizens. 
They are certainly unknown on this 
side. The representative was asked if 
any of the gentlemen had made any de- 
posit, and the reply was, ‘I decline to 
give any information on that point.’ 

“Circulars have been issued broad- | 
east in America by the originators of | 
this syndicate of British underwriters | 
offering to do business on most favor- 
able terms, with the result that numer- 
ous inquiries have been made by Amer- | 
ican houses desirous of obtaining cheap 
insurance, as to tthe standing of these 
underwriters. Replies have been sent 
that these Britons are said to be Amer- 
icans, and no doubt inquiries are now 
being made in the land of their birth 
as to the place of residence and evi- 
dence of wealth of these ‘British under- 
writers’ resident abroad. There are 
cther amusing episodes in connection 
with this matter which, however. would | 
take too much space to relate. The fol- 
lowing is the list of names appearing 
on the policy referred to above: Le Roy 
Gates, Alfred Morton, John Sherman, 
W. H. Miller. Randolph Slater. A. S.| 
Mason, W. B. Hammond, Julius Hender- | 
son, H. C. Williamson, John Wray, Mar-| 
vin Allen, C. C. Moore, Clarence Pay- | 
ton, H. H. Howard, Seymour Price, T. 
D. Turner, George Eldridge, Samuel | 





‘Tracy, Burdett O’Connor, Frank With- 
erbec, Watson Page, Henry Dunlop, 
Frederick Gray, Manuel Voyle, Thos. 
Montagne; per H. P. Whitney. William 
Cameron, Robert S. Perkins, Alexander 
Davidson, S. M. Gloyd, A. M. McCall, 
Thomas Harbour, R. H. Drennan, John 
v~. ColHins, H. H. Richards, F. E. Hus- 
ton, Chas, I*. Calkins, F. H. Johnston; 
per Henry F. Davis. 

“The list of underwriters comprises 
the two syndicates who were supposed 
to be interested in a policy of insurance 
referred to above. I would also allude 
to the fact that the first syndicate is 
signed for by ‘H. P. Whitney.’ I do noi 
know whether the well-known Ameéri- 
can of this name has taken a situation 
in the office referred to in the city, bui 
if it should happen to be a clerk posses- 
sing the same name I hope the fact that 
his (or her) initials are the same as 
those of the well-known Mr. Whitney of 
the United States and this country will 
be appreciated 
that he will receive full benefit of the 
value of possessing such an excellent 
name. 


New Jersey Agency Appointments. 





Agricultural, H. Irving Johnston, Mor- 
ristown. Buffalo Commercial, C. J. 
Marine, Passaic. Capital, James A. Mor- 
risse, Inc., Paterson. County, H. Wea- 
therby, O. C. Weatherby, Englewood; J. 
M. R. Shiner, Phillipsburg. Fidelity, 
Frank S. McKee, Jr., Bridgeton. Frank- 
lin, Wilford C. Horton, Newark. Ger- 
man American, William M. Carier, 
Woodbury. Germania, Charles A. Morey, 
Rutherford. Hamburg Bremen, Freder- 
ick G. Goedde, Hilton. Law Union and 
Crown, Robert J. Livingston, Jersey 
City. Northern Assurance, P. D. West- 
ervelt, Paterson. Norwich Union, 
ward H, Holcomb, Lumberville; Charles 
W. Matches, Little Falls; Herman S. 
Sutton, Westwood. Pennsylvania, Fran 
cis T. Kennedy, Augustus T. Gray, Say- 
brook; Robert J. Burk, Paterson. St. 
Paul, J. Davis Sears, Jersey City. Scot- 


by his employers, and! 


Ed- | 


tish Union & National, John A. Burns, | 


Garwood. Shawnee, Charles Sefkowitz, 
William J. Fitzsimmons, William G. 
Ressland, Newark. Southern National, 


Mssex Realty Exchange, Newark. Sover- 
eign, John A. Ruhl, Vineland. Spring- 


Cc. S. YATES RESIGNS 
As Vice-President of Washington Fire 
—To Make New Connection. 

It is currently reported that C. S$ 
Yates had resigned the vice-presidency 
of the Washington Fire, of Seattle 
is now in the East and it is 
will shortly 


anticipated 


announce a new insurance 


connection, 


He | 








TWO HUNDREDTH YEAR 


SUN 
INSURANCE OFFICE 
OF LONDON 
FOUNDED 1710 
United States Branch: 

54 PINE STREET, NEW YORK 
Western Department: 

171 LA SALLE STREET, CHICAGO 


Pacific Department: 
N. E. Cor, Sansome and Sacramento Streets 
SAN FRANCISCO CAL. 


Agents Wanted at Unrepresented Points 














THE LEADING FIRE COMPANY 
OF THE WORLD 









\Y / 


ROYAL 


INSURANCE 


















field F. & M., John A. Burns, Garwood. [of Liverpool England. | 
Spring Garden, Joseph H. Deremer, Gar- 
wood; Louis N. Nicholson, Lyndhurst. 

OF 


FIRE ASSOCIATION 


Organized 1817. 
E. ©. Irwin, Pres. 


PHILADELPHIA TF 
Office: Company’s Building, 407-409 Walnut St. 
Incorporated 1820. 
Cash Capital, $500,000, Assets, $7,301,261. 56, 


T. hk. Conderman, Vice-Pres, 
M. G. Garrigues, Sec. and Treas. 
R.N. Kelly, Jr., Asst. Sec. and Treas. 





A 


Charter Pepetual. 


1817 








Northern Assurance Co., tia. 
OF LONDON, ENG. 
U. S. Statement as of Jan. 1, 1909 


Admitted Cash Assets......... $4,801,566 
All Liabilities, incl. Reserves . 3,075,917 
Net Surplus in U. S...... $1,725,639 


Eastern and Southern Departments 
Company’s Building, 
38 Pine Street, New York 


GEORGE W. BABB, Manager 
T. A. RALSTON, Sub-Manager 





| 


QUEEN 


Ins. Co. of America, 
VEW yor. 











CHAS. H. POST, U. S. Mgr. 





Caledonian Insurance Co. of Scotland 
FOUNDED 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 


R. C. CHRISTOPHER, Asst. U. S. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 








1] 


“The Leading Fire Insurance Company 
of America.” 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries. 


A. N. Williams, E. 8. Allen, 
E. J. Sloan, Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘ Marine” 





| 
| 
| 





For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 

CashCapital - - - 

Cash Assets - + - 
Cash Surplus to Policy 

Holders - - -« $2,063,044.01 


The real strength of an insurance company ts in the con- 
servatiom of its management, and the management of 
THE HANOVER is an absolute assurance of the security 
of its policy. naa 
| | R. EMORY WARFIELD, President 
JOSEPH McCORD, Vice-Pres. and Sec’y 
| WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 


$1,000,000.00 
$4,395,625.89 


| HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 














| WESTERN 
ASSURANCE CO. 


of Toronto, Canada 


wee 
UNITED STATES BRANCH 

January 1, 1000 

| Assets $2,184,082 

| Surplus nU.8 420,.2100.0) 

|} HON. GEO. A, COX, Pres I 

W. R. BROCK & JOHN HOSKIN, K.C.. LL. D 

| Vice Presidents 

W. B. MEIKLE, General Manag 

| 








GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 


ORGANIZED 1859 





Cash Capital ..... $1,000,000.00 
1 a ee 5,874,016.00 
Net:Surplus....... 1,509,442.33 
Surplus for Policy 
Holders........ 2,509,442.33 





HEAD OFFICE: 
Cor. William and Cedar Streets 
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in discussing the relations of the 
local fire insurance agent to his com- 
panies, there is no need of going into 
the legal aspects of this relation. That 
bas been decided by the courts and can 
be summed up briefly. “Obey orders 
if you break owners.” What we are 
more concerned with are the business 
relations which have come to exist be- 
tween the local agents and his compa- 
nies as the result of the growth of the 
American agency system. 

It is now about seventy or eighty 
years since the pioneer companies in 
this country began appointing agents to 
represent them in various localities. At 
first an agent represented only one or 
perhaps two companies, and the com- 
panies were interested more in his in- 
tegrity and business judgment than in 
his ability to acquire premiums. He 
was usually a prominent citizen of his 
ommunity and one looked up to by 
bis fellow. citizens. He was educated 
tc be an underwriter. His idea was to 
make money for his company and he 
felt worse over a loss than the home 
office. AS more companies came into 
the field and means of communication 
became easier, the race for business be- 
came fiercer and fiercer. Instead of 
one or two companies an agent now 
represents very often more than thirty. 
Special agen’s under orders to get local 
agents had to get busy in order to hold 
their jobs, and the industry shown by 


these gentlemen were certainly mar- 
velous. 
The result was that agents sprang 


at every cross road, equipped with 
generous outfit of supplies and near- 
ly always with a complete ignorance of 
The side liner also de- 
veloped under the rush of competition: 
Real estace men and trust companies, 
blacksmiths and barbers vegan to tell 
people anything they wanted to know 


ut 
‘th 


the business. 


about insurance, to the everlasting 
wrath of the agent who was making 
the insurance business his life work 
and study The regular agent repre- 


senting, as I said, perhaps thirty com- 
prodded and poked and cajol- 
new business until his under- 
writing ideas are completely submerg- 


panies, is 
ed for 


ed in his wild desire to get premiums. 
Incidentally he begins to be a pretty 
canny individual with regard to his 
compensation. He finds sometimes 


that if he will make an increase of $1,- 
(00 that advertising charge of $50 seems 


tc fit in very kindly, or if he has an 
exceptionally nice line of preferred 
business on his books that somebody 
will be glad to take it at 25 per cent. 
With this view o° the agency situation 
in our minds, let us take a look at what 
en agent’s relations should be with his 
company. 
Mistakes Costly. 

To beg with, the relations of an 
agent with his companies are very 
close. He is their sole accredited re- 


his own town and the 
powers they confer on him are usually 


presentative in 


pretty broad in their scope. It conse- 
cuently behooves him to obtain a thor- 
ough understanding of them and to 
thoroughiy study his business, for an 
agent’s mistakes can be mighty costly. 

If a man goes into the insurance busi- 
ness as a life work, it is up to him to 
make just as conscientious and careful 
a study of his profession as a doctor or 
1 lawyer A little knowledge is a dan- 
gerous thing and the man who goes 
through life a an insurance agent 
vith a smattering of the business, is 
a menace to his companies, and to the 
business heaith of his community. A 
set of policies written by an agent who 





den’t know his business can work tre- 
mendous financial trouble, or in any 
event, cause more rows than a bunch 
of Trishmen playing forty-five. 

An agent shouldn’t be content with 
*An address deliv red before the recently 


held annual meeting of the Vermont Local 
Agents Association,by Fritz Burnham, of 
tutland 


“RELATION OF LOCAL AGENT TO HIS COMPANIES” 


THE EASTERN UNDERWRITER. 


the teachings of experience. It is pretty 


costly and he should anticipate it if 
possible. There are plenty of text 
books, legal and otherwise, on insur- 


ance and a few dollars invested in an 
insurance library won't do any harm 
and will pe repaid very speedily. Com- 
panies soon find out whether an agent 
understands his business and if they 
find he does and is honest and trust- 
worthy, he will soon find a great many 
points stretched in his favor. 

Under our present system, the local 
agent hardly ever cultivates much of a 
relation with the personnel of the home 
office. The company to him is the spe- 
cial agent, who comes to see him at one 
time or another, and the relations of 
the agent to the special are very close 
indeed, and the local agent is judged at 
the home office largely through the eyes 
of the special agent. Courtesy, fair 
mindedness and strict adherence to the 
truth are the first requisites in dealing 
with the representative of your compa- 
nies, and you will find a quick and lib- 
eral appreciation of such qualities. 
Showing a special agent a cordial wel- 
come costs nothing and makes you feel 
better yourself. 

When he goes over a list of risks 
with you and asks you to cancel some 
one or another, don’t get mad. He’s got 
ideas of his own or he wouldn’t be in 
his position. He isn’t necessarily criti- 
cising your judgment or intimating that 
the risk is crooked. Every man’s opin- 
ion is different. Pass the risk along to 
the next fellow or if on second thought, 
you don’t thing it’s just right, drop it. 

A company knows more about the 
general results from a certain class of 
business than an agent does, and the 
fact that it asks for a cancellation is 
usually based on the record shown by 
its classifications, or on the record of 
the assured as shown by the mercantile 
agencies, which is often a revelation 
to the agent who never thinks to take 
advantage of the information which his 
bank can always get for him. 

And now we come to the hardest rela- 
tion an agent has to sustain: the dual 


relation between company and assured. | 


It is eminently correct and proper that 
an agent should so write his policies 


and so advise his clients that in case 
of loss there will be no friction. He 
should familiarize himself with their 


business affairs so that their contracts 
will be correctly written and in case of 
loss, he should be able to give them 
such advice as will materially help the 
assured to present the statement of 
their loss to the adjusters in intelligible 
form. No company wants its agent to 
sit back and treat the assured as an of- 
fender against the peace and dignity of 
the State of Vermont. It wants the 
assured to come before its representa- 
tives properly prepared to prove his 
loss. In the majority of cases, the as- 
sured is an individual, who, as a busi- 
ness man, is seeking the fulfilment of a 
contract. He is not a crook or a rob- 
ber, and is not to be treated as such. 
Differences will probably arise and the 
local agent can often smooth them over 
to the satisfaction of both parties, pro- 
vided he is honest and impartial. It is 
true that the local agent’s bread and 
butter depends on his clients, but he 
must remember that his ultimate salva- 
tion as an insurance man depends on 
his reputation for truth aid fairness. 
There is a great temptation when a 
big insurer is crooked or inclined to be 
hoggish to back him up. Supose you 
do, what happens? He is usually 
caught at it, and in the resultant row 
you lose the confidence of your compa- 
nies and his business too. He thinks 
you are an incompetent crook and your 
companies think you are a crooked in- 
competent. There are situations in 
which the local agent resembles a man 
astride a fence with somebody pulling 
ai each leg, and bound to be torn apart 
unless the fence breaks. In such a case 
his past reputation, both with insure! 
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both of them are inclined to listen if the 
agent has always been straight in the | 
past. Nowadays you don’t find reput-| 
able companies taking advantage of | 
technicalities, and it isn’t up to you to 
put the assured on to them. You are} 
at perfect liberty to tell him its rights, 
provided you know enough, but if you 
don’t, keep quiet. In any event you can 
depend on the adjuster to treat him 
fairly, and to pay him his loss. More 
than that, no insurance company wi'l 
do. 

To sum up, let your relations with 
your companies be absolutely fair and 
truthful. Treat them as you would be 
treaied and you will find that you are 
working for a number of gentlemen who 
will always consider you as a gentle- 
man and who will prove absolutely false 
the contention that corporations have 
no souls. 


and insured, cuts a great figure a 








Atlantic City’s Building Code Ready. 





Atlantic City, N. J., are being delivered. 
“It is a good law and I believe wilil | 
please the public and meet the needs cf 
Atlantic City,” stated Mr. Gillison yes- 
terday». “The ordinance, as prinited, is 
readily accessible, the index guiding you 
to what information you seek without 
rambling through the entire law.” 


Copies of the new building code 4 





Given Agency of Phoenix of London. 





The Pittsburg agency of the Phoenix 
of London, has been given to the newly 
created firm of Thompson and Sproul. 





Settlement of the Kelly & Fuller 
agency trouble, has been effected, the 
firm accepting the decision of the Ar- 
bitration Committee of the New York 
Fire Insurance Exchange, that it pay 
a fine of $1,000 and dismiss the solicitor 
responsible for its conviction. 





In succession to the late William 
Watson, John Rankin, of Rankin, Gil- 
mour and Company, and a leading fi- 
nancier of Liverpool, England, has 
been elected chairman of the Royal In- 
svrance Company. 








MONONGAHELA 


INSURANCE COMPANY 
of Pittsburg, Pa. 
Incorporated 1854. 





John H. Claney, President. 
W. K. Reifsnyder, Secretary. | 





Commercial Union Assurance Company 
(Limited ) 
OF LONDON 
PINE AND WILLIAM STS., NEW YORK CITY 





Surplus Lines Department 


Affords agents and brokers the best 
facilities for supplying reliabJe indemnity. 
We are Attorneys in the United States for 

THE CENTRAL INSURANCE CO. 

Limited, of London 
ESSEX & SUFFOLK EQUITABLE INS. 
SOCIETY, Ltd., of Colchester 
LEATHER TRADES *& GENERAL IN- 
SURANCE C0., Limited, of Liverpool 
THE LEGAL INSURANCE COMPANY 
Limited, of London 
BINDER CONTRACT (Guaranteed Under- 
writers) at Lloyds, London 

Only legitimate surplus lines at full tariff rates 
entertained on the heavy value risks after the capacity of 
the local agents is exhausted.—Your business protected. 
Capacity, $40,000 on unsprinklered risks and $100,000 on 
sprinklered risks.—Liberal commissions.—Strong Com- 


panies.—Losses adjusted and paid through this offiee.— 
Applications by mail or telegraph receive prompt attention. 


Fred S. James & Co. 


84 William Street 
New York 
Chicago Office: 171 LA SALLE ST. 

















PHENIX 
INSURANCE 
COMPANY 


OF BROOKLYN, N. Y. 


No. 68 WILLIAM ST. 
New York 








VIRGINIA 
AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 


WEST VIRGINIA 











HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William 8t., New York 


Excess Lines handled anywhere. 
connections at Lloyds, London. 


CORRESPONDENCE SOLICITED. 


Good 











of Pittsburgh, German of Pittsburgh, 
of Greensboro, Austin of Dallas, 


St. Louis, Jan. ist. 


H. G. Hoffman, 


Peoples National of Philadelphia, Jefferson of Philadelphia, Ben Franklin 


Commonwealth of Dallas, 
Underwriters, Dallas, international of Dallas, Jan. ist, International of 


All Losses Adjusted and Paid from this Office 


Address—Mt. Sterling “The Hartford of Kentucky ” 


General Agent 
for NentucKy 


National Lumber of Buffalo, Dixie 
Republic 














LOGUE BROTHERS & CO. 
249 FOURTH AVE., PITTSBURG, PA. 


GENERAL AGENTS 
REPRESENTING THE 
GEORGIA HOME INSURANCE CO. 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 
VIRGINIA FIRE & MARINE INSURANCE CO. 
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SENSE FROM HOTCHKISS. 


(Continued from page 1.) 
D. Kiernan, President, Song—“Every- 
body W orks but Peter.” 
A Touch Off—By the Grand Old Man, 
John E. McElroy. 
iteading of Telegrams and Letters. 
\Water—‘Its Great for Fire Purposes 
Only,” Edward B. Contine. 
Smoke—‘A Dissertation on 
Chas. W. Cool. 
Song—“Oh Those Specials.” 
Phoenix—“But this Bird Pays for the 


Hot Air,” 


Ashes,” George P. Sheldon. 
General Alarm—‘Its Interests is All,” 
George W. Babb. 
Song—‘Big Night To-Night.” 
Sparks—“From an Old Anvil,” Joseph 
A, Lauson. 
Song—‘Rings on My Fingers.” 
Arson—“‘When One Fires’ Things,” 


Henry F. Snyder. 

Song—‘‘Pony Boy.” 
[Insurance—“From the Man Behind the 
Gun,” Hon. William H. Hotchkiss. 

Song—“‘Auld Lang Syne.” 

Fire’s Out—Fire Us Out. 

Four of the intended speakers— 
Messrs. McElroy, Sheldon, Babb and 
Snyder, were unable to be present and 
sent regrets. Home office men were 
represented by F. W. Day, assistant 
manager of the Royal, and T. A. Rals- 
ton, sub-manager and A. G. Martia, 
agency superintendent of the Northern 


Assurance. The special agents in at- 
tendance included: 
Howard P. Moore, Home: Walter C. 


J. Bates, 
F. W. 


Howe, German American; A. 
New York Underwriters Agency; 


Baur, Liverpool & London & Globe, 
composing the Albany County District 
Committee: E. Stanley Jarvis, Han- 


over; B. C. 
M. Daggett, 


Chittenden, North River; J. 
Royal; H. E. Maxon, Con- 
tinental; G. S. Tompkins, Commercial 
Union; A. T. Lovett, president, Under- 
writers Association State of New York; 
F. D. Tuttle, Sun; R. P. Barbour, North 
Rritish & Mercantile: W. W. Lenox, 
Hartford and George P. Peck, Pennsyl- 
vania Fire. 
Lecal Contingent. 

The Albany agents were out in force 
the following-named being grouped 
ahout the various tables: 


Messrs. Austin and Company, H. S. 
Bull, P. J. Callan, Commerford and 
Dolan, A. J. Cook and Company, E. J. 


Dignum, C. W. Eaton, J. M. Foll, H. S. 
Foster, S. L. Foster, F. W. Gebhard, C. 
C. Geller, W. H. Griffith, Edgar M. Grif- 


fifth, Hill and Kinnear, Jenison and 
Company, Lasch and Dorwaldt, J. H. 
Leonard, McElroy and Hahn, James P. 
Morgan, E. V. Mulleneaux, Del. E. 


Palmer, J. E. Poole, Rose and Kiernan, 
George H. Russell and Son, E. Safford’s 
Sons, J. A. Scott and Company, M. J. 
Wallace, and R. V. D. Walsh. 


Business Meeting. 
Preceding the banquet the Albany 
Board held a business session, the seri- 
ous nature of wihch may be inferred 
from the subjoined official account 
thereof: 
Order of Business. 


Meeting called to order—Secretary 
will pass the cigars. Roll Call. Reading 
Minutes. 


Serving Refreshments. 

Burying Hatchet left over from 
meeting. 

Mr. Poole asks for reduction of rate 
on all Powder Factories—Cries, No, No. 
Mr. Geller—I secundt dot motion. 
Intermission—Refreshments. 

Mr. Hahn argues how such a motion, 
if carried, might compel the agents to 
reduce rates on all Farm Property-— 
Cries: Yes, Yes. 

Intermission—Refreshments. 

Mr. Hamilton, amends motion, by re- 
ouesting that the rate be reduced on 
New Protectives’ Building, instead of 
Powder Factories. 

Mr. Jenison objects, stating that he 
would not share in the benefits of same. 
Intermission—Refreshments. 

Mr. Morgan asks if the original mo- 


last 


tion would apply to his agency. Chair is 
in doubt, and calls on Vice-President 
Griffiths for advice. 

Mr. Porth requests the President to 
refer to By-Laws, Article 23, Section 23. 
Intermission— Refreshments. 

Mr. Russell states that he had made 
a careful investigation of Article 23, and 
was of the opinion that the article was 
so loosely ~constructed, that you could 
drive a team of horses and a load of 
hay through it. 

Mr. Dolan asks if the motion will 
observed, if carried. Cries: Yes, Yes. 

Mr. Eaton asks what motion is before 
the house. 

Mr. Gebhard says, “Mr. President, I 
move the previous question.” 

The President groggy and 
wildered. 

Mr. Dorwaldt, “I move we adjourn.’ 

Meeting adjourned. 

R. U. WISE, Secretary. 
Refreshments—All Gone. 


be 


is be- 


Popular Melodies. 


Among melodies prepared especially 
for the occasion, and the singing of 
which was, at least, in admirable vol- 
ume were the following: 

Oh, Those Specials. 


(Air—Wife’s Gone to the Country.) 

When rates need some adjustment, or things 
have gone astray, 

You go to see the “‘Specials”’ 
on Broadway, 

You state the case quite plainly, the Specials 
all look wise, 

But when they make decisions you will say, 
with some surprise. 


in a coop down 


Chorus. 
The Specials have 
hurray, 
They’ve all gone on vacations 
get rates to-day; 
Sometimes we think they're batty, 
hurray, 
Good Lord how happy 
they'd stay away. 


gone daffy, hurray, 


and we can't 


hurray, 


we would be, if 


You say “I'll make them change it” 
you journey down, 

But Bauer, Moore and Bates and Howe have 
all skipped out of town, 

Especially last summer, 
things done, 

Ye gods, who wouldn't be a Special and have 
loads of fun. 


and so 


"twas hard to get 


Like poor Grover Cleveland, 
misty shade, 

We love the Specials 
enemies they've made, 

And yet they’re real good fellows 


who's now a 


for one thing, the 


and Hibbs 


and Hunter too, 

And Lovett, Lenox, Tompkins, all, I really 
think will do. 

The boys all told me plainky, the Specials 


not to roast, 

And so I think this very 
ose a toast; 

“Here's to the Lordly Specials, 
make things hum, 

Without them all Insurance 
be on the bum.” 


mild and now pro- 


the boys who 


Biz would soon 





| Wish | Had Some Biz. 





(Air—I Wish I Had a Girl.) 
hese days every fellow’s in the business, 
Each one trying hard to make it go, 
Gee, I'd be glad, if I only had 
Some more good business, I need it so: 
I'd like to get some policies from big ones, 


Some business lines would help a bit, 1 
guess, 
But, no matter how I strive, some don't 


know that I'm alive, 
Still, I hope I don’t go die of lonesomeness 


Chorus. 


Gee—I wish that I had the 
other fellows have, 
Sometimes I think the sharks get it 
Insurance-sharks are very bad: 
When I go out I’m just too late, 
For the very big fellows have all swallowed 
the bait, 
I'ma little fish and hungry—Gee, 
I wish IT had some BIZ. 


Biz, that the 


There are times when I get fairly started, 

On a line that looks quite good to me, 

But I can’t win, 'cause some one butts in, 

And then it looks like I'm twenty-three: 

It seems that every time I think I've caught 
one, 

The fellow has another axe to grind, 

So he spoils my little plan, for some big in- 
surance man, 

Yet I sometimes land a 
mind. 


good one, do you 





CASUALTY AND 


SURETY HAPPENINGS 





RECOMMEND CONTINUANCE. 


Committee of Executives Would Main- 
tain Burglary Insurance Underwrit- 
ers Assn. Amending By-Laws. 


of ihe 


execu- 


unanimous 
of 


It is the 
special committee 


opinion 
company 


tives, President Beekman Hunt, of the 
Aetna Indemnity Company, (chairman), 
President William M. Tomlins, Jr., of 


the Empire State Surety Company; 
Agency Superintendent A. Duncan Reed 
of the Ocean Accident & Guarantee Cor 
poration; Secretary D. G. Luckett, of 
the United States Casualty Company, 
and Vice-President Rathbone, of the Na- 
tional Surety Company—lately appoint- 
ed to deal with the subject, that 
Burglary Insurance Underwriters 

ciation should be maintained. They 
gest certain amendments to its consti 


the 
ASso- 


tution and by-laws the operation of 
which they maintain, will prevent a re- 
currence of such happenings as took 


ently. A gen- 
officials to 
be held 


place in New York City rec 
eral meeting of company 
deal with the matter will 
New York on the 5th inst. 


in 


PANAMA FIDELITY BONDS. 





National Surety Demanded Higher Rates 
Therefor—Business Goes to IIli- 
nois Surety. 


Managing surety underwriters are not 
a little wrought up over the reported 
recent action of the Federal authorities 


suz- | 


in permitting the acceptance of an 
amended bid from a favored surety 
company, for bonding all employes of 
the Panama Canal Commission on the 
civil service basis, after the initial bids 
had been received and their figures | 
made pubtic. 
The business was first written by the 
National Surety Company of New York | 
for three years at a forty cent. rate, the | 


premium aggregating $3,000 per annum 
The loss ratio is understood to have 
been normal. For some reason the Na- 
tional was not satisfied with the rate 
paid it, and it cancelled the line, offer- 
ing, however, to rewrite it at an ad- 
vanced figure. The action of the com- 
pany was not particularly relished by 
the Federal powers, who advertised for 
bids, stating as a condition of accept- 
ance that securities of $10,000 would 
have to be posted by the office getting 
the business. A number of tenders were 
received, the lowest, that of the In- 
ternational Fidelity of Jersey City being 
thirty-nine cents. It was anticipated 
that the award would be made the lat 


reasons best 
rs that be 


e Illinois Sur- 


ter institution, but for 
known to themselves the 
in Washington, allowed th 


powe 


ety Company of Chicago, of which Sen- 
ator Hopkins of Lllinois is a leading 
owner, to put in an amended bid the 


the business 


SORE ON DEPOSIT SCHEME. 


Oklahoma Scheme for Protecting Bank 
Deposits Gets Black Eye. 


Bankers of Oklahoma were painfully 
appraised of the fact t ill that 2! 
not : 
sessment o 





I is 


f one-quarter f one 








American National 


Life Insurance Co. 
of 


Lynchburg, Va. 
‘** The most progressive, 
conservative Southern 
Company.’ 





AGENTS WANTED 


in Virginia, North Carolina, 
South Carolina, Georgia, Mis- 


sissippi and Texas. 











The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 


President 
Capital ° . e $500,000 
Total Assets, April 1, 1909 $1,427,564 
Surplus (Policyholders) $714,598 
AFE 
S UPERIOR P oxicies 
ATISFACTORY 
PERSONAL ACCIDENT, HEALTH, 


LIABILITY, AUTOMOBILE, PLATE 

GLASS AND CREDIT INSURANCE, 

AGENCY CORRESPONDENCE 
SOLICITED 














Missouri, Ohio, 
Illinois, and Kansas. 


Arkansas, 


ASSETS 
INSURANCE IN FORCE - 





for territory in States of Indiana, 
Tennessee, 


Liberal Contracts for energetic Agents and Agency Managers, 


Pennsylvania, Michigan, 


Texas, Alabama, 


AMERICAN CENTRAL LIFE 
INSURANCE COMPANY 


INDIANAPOLIS, 


IND. 





$1,750,000 
$20,000,000 
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cent., proving insufficient to meet the 
joss caused by the collapse of the Co- 
‘tumbia Bank and Trust Company, a call 
for an additional two per cent. was 
mailed them by the State banking au- 
thorities some days ago. It is reported 
that the National Surety Company of 
New York, is interested to the extent of 
a $50,000 bond, one-half of which is re- 
insured. The State bank guarantee 
scheme was a pet measure with the ad- 
vanced law-makers of Oklahoma, and 
the citizens of the State were made to 
believe that its operation would prove a 
panacea, for most if not all the evils af- 
facting banking. Now that a practical 
demonstration of its action has been 
given, residents of the State have rad- 
ically recast their conclusions. 


AS OTHERS SEE HIM. 


President Fibel of the Great Eastern 
Casualty Company, Hears from His 
Agency Force. 

Louis H. Fibel, the large bodied,whole 
souled and competent president of the 
Great Eastern Casualty Company, of 
New York was unexpectedly stormed 
by the general agents of the corporation 
on Monday, and so thoroughly rattled 
was he by the compliments paid him, 
that for once words failed the usually 


FORM TEMPORARY ORGANIZATION 





J. S. Chandler Elected Presdent of New 
Casualty Company Promoting 
at Atlanta. 





Once th> Equitable Casualty Company, 
now forming at Atlanta, with a propos- 
ed capital of $500,000. be fully organized 
the following lines of insurance will be 
written: Personal accident, automobile, 
common carrier, druggists, dentists, ele- 
vator, employers’, fly wheel, general, 
landlords, plate glass, physicians, steam 
boiler, team and public liability; auto- 
mobile bail bonds, burglary, theft and 
larceny; contract, surety, fidelity and 
judicial bonds; credit and health insur- 
ance. 

Temporary organization was effected 
recently by the election of a board of 
directors and the following named offi- 
cers: President, John S. Chandler; vice- 
president, J. J. Disosway; secretary, C. 
E. Bullock; treasurers, Dumont C. Pat- 
terson; general counsel, Shepard Bryan; 
medical director, John S. Hurt, M. D. 





EXAMINATION COMPLETED. 





Report Disclosing Financial Condition of 
American Credit Soon to be 
Made Public. 





fluent speaking executive, and he could hy Having completed their examination 
only express his deep appreciation of {,° the American Credit Indemnity Com- 
the reception accorded him, by cordial #P2ny of St. Louis, representatives of the 
hand clasps. New York and the Massachusetts Insur- 

The occasion siezed upon by the fieid . ance Departments are preparing a re- 


staff of the company to show their keen | port thereon, which will shortly be made 






appreciation of Mr. Fibel both as an ex- 
ecutive and as a man, was the fifth an-" 
niversary of his accession to the presi-* 
dency of the Great Eastern Casualty.?: 


of the 1st inst, the following named 


general agents—Selig Greenbaum, Chi- 
cego; Melvin E. Wood, Minneapolis; 


George W. 
Patterson, 


Paterson: George 


Fleming, Easton; Arthur L 
Pittsburg: Stephen A. Wall, 
W. Lamoreaux, New- 
ark; ©. V. A. Decker, Kingston: James 
G. Madigan, Cohoes, and Mrs. P. J. 
Nathan, Samuel Mosherm and Perez F. 
Huff of New York City, preceded by Sup- 
erintendent of Agencies Howard, enter- 
ed the private office of President Fibel, 
to the complete gentle- 
man, 


surprise of that 


On behalf of the field force Mr. How- 
ard presented his worthy chief with ap- 


mMications for insurance the premiums 
on which aggregated close to $10,000. 
Gracefully and feelingly Superintendent 


Howard expressed the wish of those as- 


sembled that Mr. Fibel’s Gays would 
continue to be as bright as a Summer's 
day 

Further tributes of esteem given Mr. 
Fibel were a handsome traveling grip, 
togeth with all toilet accessories 
These latter are silver mounted and 


engraved with the monogram of the re- 
cipiant A desk of hammered 
bronze, attractively designed, and a 
poroc bound volume containing the 
autographs the contributing field 
men were also presented. 

The 
nade General Agent Greenbaum 
of Chicago, and was characterized by 
deep feeling and modest compliment. 

Other speakers there were and letters. 
but the tenor of all was the same. No 
wonder President Fibel is proud of his 


set 


co 


of 


address in 
by 


this case was 


agency staff, or that for once, his flow 
of language was completely checked, 
and that something akin to a_ tear 
glistened in each eye 


Columbia Guarantee Seeks Charter 


the Columbia Guarantee 


\ charter for 
Company of New York is sought by 
Indge George H. Bruce and those asso- 
ciated with him in promoting the orga 
nization With a ceanital of $500,000 
and an equal amount of surplus, the 
new companys proposes writing all 
brenches of casualty and surety busi- 






{ 
Promptly at ten o’clock on the forenoon i 


iwpublic. 





Rate for Bank Bonds to Go Up. 





Because of a law passed at the last 
session of the Missouri legislature 


frates on bonds for employes of state 


banks and trust companies will be prac- 
tically doubled. The new act in pre- 
scribing the form of the bond incorpo- 
rated features to which the bonding 
companies objected. It is contended 
that the law is not clear on some points 
but that one feature which has resulted 


in the increase in rate is the classinz 
as culpable negligence the passing, 


whether innocently or not, of a false 
signature to a check. 

The state bank commissioner has sent 
notices to the banks and trust compa- 
nies that when the bonds of their em- 
ployes expire, they must be renewed in 
accordance with the provisions of the 
new law. 





C. D. Corey, for several months su 
perintendent of agents in the Chatta- 
nooga office of the Great Southern In- 
surance Company of Memphis, Tenn., is 
now at Jacksonville, Fla., associated 
with D. G. Pleasants and Herman L. C. 
Thiey as managers of the Reserve Loan 
Life. 





The Prudential Record contains a 
photograph of R. P. Brown who recent- 
ly took charge of the. Superintendency 
of the company at Halifax (N. S.), hav- 
ing been promoted from an assistancy 
in Toronto No. 2. He has been with the 
company over ten years. si 





The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 


SAMUEL APPLETON, United States Manager 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 


ACCENTS WANTED 
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FIRE and LIFE 


| C. H. BOYER, United States Industrial Department Manager | 





VERY form of Health and Accident Insurance issued by any other 
reputable Company, and many forms not issued by any other 
Company. 
Combination Health and Accident Policies, or Accident Separately. 
Weekly Payment Insurance conducted along the lines of Industrial 
Life Companies. 

Special Inducements offered to Business and Professional Men, 
Housewives and Domestics, and Miners. 

Railroad Installment provided for on the Pay Order Plan of Four, 
Six and Eleven Payments as desired. 


Men With Ginger Can Get The Most For It With The GENERAL 
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THE HIGHEST AIM OF THE SPECIALIST 
—BUSINESS OR PROFESSIONAL— IS TO EXCEL 


In itself, the very act of singling out a specific line of endeavor is proof of purpose. 

My earnest desire is to serve you intelligently when you require a SURETY 

BOND. Ten years of constant endeavor for the best clientage in the United States 

particularly qualifies me to serve you. 
GEORGE T. PARKER, 

207 Pennsylvania Bidg. 

Philadelphia, Pa. 
BOTH PHONES 


SURETY BOND SPECIALIST 
203-227 Colorado Bidg. 
Washington, D.C. 
PHONE, MAIN 3491 








ACCIDENT AND ILLNESS 
INSURANCE 


Some absolutely unique policies 
which are enormously superior to 
everything else ever offered by 


Great Eastern 


Casualty Company 
Of New York 
‘¢The Company That Does Pay” 


po gg : F oeine any other company 
SURPLUS TO POLICYHOLDERS $445,820 WORTH LOOKING INTO 


CLAIMS PAID OVER A MILLION DOLLARS 


LOUIS H. FIBEL Most liberal agency 
President contracts for 
THOMAS H. DARLING COMMERCIAL and 
Secretary INDUSTRIAL 








MYRON W. ROBINSON 


New Jersey State Agent For 


THE AMERICAN LIVE STOCK INSURANCE CO. 


INDIANAPOLIS, IND. 
New Jersey Office: ENGLEWOOD, N. J. New York City Office: MILLS BLDG. 


Local agents wishing to add a growing and profitable branch of 
insurance to their agency should communicate with me at once 


$100,000 deposited with Auditor of State for protection to policyholders 











AN AGENCY CONTRACT 
—WITH— 


The Title Guaranty & Surety Company 
SCRANTON, PENNA. 


is a valuable asset to any insurance office 


CAPITAL AND SURPLUS OVER $1,250,000. 
L. A. WATRES, President JOS. A. SINN, Mer. Surety Dept. 


M. M. Townshend, Supt. of Agencies 
AGENTS WANTED IN UNCOVERED TERRITORY 

















a 
Assets - - - - - - $625,069 § 
Surplus and Capital - - - - 460,323 
Income 1908 - “ - - 982,073 





DISABILITY INSURANCE 

SICKNESS or ACCIDENT 

$1.00 Per Month to $100.00 Per Year. Exclusive Territory 
WRITE 


A. E. FORREST, Sec’y CHICAGO 























- 
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OPENS NEW DEPARTMENT. 
Maryland Casualty Company Creates 
Bureau for More Complete Agency 
Organization. 





John T. Stone, president of the Mary- 
land Casualty Company, in the Novem- 
ber issue of the “Budget,” tells of the 
creation of a new department in the 
Company, the purpose and plan of 
which is as follows: 

“On October Ist we established a new 
division of our home office organization, 
to be known as the Extension Division, 
under the charge of Mr. G. Murray 
Seal, with the title of manager. Mr. 
Seal has been for several years the su- 
perintendent of the Publicity Division. 
The work of that division has been an 
efficient preparation for his new work, 
which is in the same direction—i. e., a 
more complete, and, eventually, a per- 
fect organization of the entire Conti- 
nent of North America, in such fashion 
as will place in every town of 1,500 pop- 
ulation, or over, a competent and ade- 
quately productive representation of the 
Company, as to all kinds of policies 
which we issue. 

“Mr. Seal is now engaged in the care- 
ful preparation of a plan of campaign 
which will gradually be unfolded as 
time goes on, and to the perfecting and 
execution of which we cordially and 
earnestly invite the co-operation of all 
our agents, in the way of suggestions, 
advice, information, criticism, and har- 
monious action. 

“Tt is not our purpose to take any ter- 
ritory away from the General Agents, 
but to assist them in making every por- 
tion of the field produce its full quota 
of business. 

“This is not a spurt, nor an impulse, 
nor a dash; it is the beginning of a 
steadily advancing and intelligently di- 
rected siege, which will, we are confi- 
dent, result in the ultimate capture of 
the position which has been the goal 
of our ambition ever since the Compa- 
ny was started—namely, the first place 
for the Maryland Casualty Company as 
to volume of business in every class of 
insurance we write, and that volume 
to be made up only of such risks as the 
best underwriting skill and knowledge 
will approve, written at rates which 
will enable us to continue to furnish 
the best service both as to scope and 
character, and the most protection both 
as to amount of coverage and satisfac- 
tory adjustment of loss. 

“This is a high standard. When il 
comes to the knowledge of our com- 
petitors it will doubtless provoke a de- 
risive smile. Upon the part of some of 
our agents the response to it may be 
an incredulous stare; but upon the part 
of the writer, of his staff at the home 
office, and of the vast majority of our 
agents in the field, it is regarded as the 
only legitimate standard to be set up. 

“It is a symmetrical standard. Pre- 
mium volume is an important feature of 
it, for that is the first measure by 
which success is gauged in the mind of 
the average man. More important, upon 
it depends the bulk of the agents’ com- 
pensation. Quality of hazard is another 
important feature, for the underwriter 
who most nearly fulfills his mission is 
he whose sustained purpose is to im- 
prove the insurability of every risk he 
considers—sometimes by refusing it 
and sometimes by covering it, but in 
either case by apprehending its weak 
points, and then setting in motion cor- 


rective influences. Adequacy of premi- 
um is still another feature, so obvious 
in theory as to make emphasis farcical 
—yet_in practice so often treated as 
clearly negligible. And perfect service— 
in all the many facets of that jewel of 
words—is the other feature of this four 
square standard. 

“Such a standard is in itself an in- 
spiration. The best type of American 
(using that word in the broadest sense 
as inclusive of the United States, Can- 
ada, and Mexico) loves to do great 
taings. If there is any man, or any in- 
stitution, which he loves to be associ- 
ated with, it is one who is doing great 
things and who is not satisfied with 
anything else. Witness the conquest of 
the air, the discovery of the North 
Pole, the digging of the Panama Canal, 
the immensity of our plan of conserva- 
tion of national resources, the vastness 
of our railroad enterprises; and, in fact, 
the whole range of things which are 
going on in North America. The very 
word American is a synonym for the 
spirit of conquest of great difficulties 
and of accomplishment of great achieve- 
ments. 

“And in all great things there are 
two requisites, which have been simply 
and strongly stated by some one else 


—plan your work, and work your 
plan.’ 

“Therefore, in no mood of mere 
dreaming, in no spirit of vain fancy, 


with none of the architecture of castles | 
in Spain, not pursuing a_ will-o’-the- 
wisp, not deluded by a mirage of the 
desert, but with practical, plain, plod- 
ding persistence, energized and inspired 
by a magnificent purpose, this new de- 
parture is launched. It is a new depar 

ture merely in that a man and an office, 
a force of clerks, and the necessary 
paraphernalia are definitely dedicated 
to the work and are separated from ali 
other kinds of work; otherwise, there 
is nothing new about it, for it has 
been our animating principle since the 
idea of the Maryland Casualty Company 
was born in the brain of the writer 
thirteen years ago.” 


Texas Guaranty Fund. 








Since the Texas bank deposit guaran- 
ty law became effective there have been 
chartered and licensed to do business, | 
21 state banks with an aggregate capi- 
tal stock of $523,000. All of the new 
banks have taken the assessment plan 
of bank guaranty. As a result, the bank 
guaranty fund consists of $15,690, 3 per 
cent. of the capital stock of the new 
eoncerns. Of this amount $3,922.50 rests 
in the state treasury. The balance is 
deposited in the banks putting upthe 
money. 





A. R. Faull in Charge. 





With Ashley R. Faull in charge as} 
general agen:, the New Amsterdam Cas- | 
ualty Company has opened a branch of- 
fice in the Monadnock building, San | 
Francisco, for handling its Pacific Coas! 
business. 


Back in Massachusetts. 





After an absence therefrom of several 


years the Philadelphia Casualty Com- | 


pany is again in the old Bay 
stronger than ever. It will 
represented for the 
credit department by J. F. 
Boston. 


State, | 
again be | 
territory in the} 
Stubbs of | 





Save only for an examination of its 
affairs by the New York Insurance De- 
partment there remains nothing to pre- 
vent the taking up of additional lines 
of business by the Great Eastern Casu- 
alty Company of this city. While the 
charter of the corporation has been 
amended to permit of its writing liabil- 
ity and other branches of casualty un- 
derwriting, the present purpose is to 
open plate glass and burglary only, in 
additional to personal accident and 
health. Competent managers for each 
of the new lines have been engaged, and 
their identity will shortly be disclosed. 


J. L. Lippincott Co., Riverton. 


New Jersey Agency Appointments. 


Live Stock, Kander & 
Newark. Employers Liability, 

Fidelity 
Accident, C. B. Rockwood, Trenton 
Frankfort Accident, Isaac D. Bilenberg, 
Vineland. Indiana & Ohio Live Stock, 
ira J. Bogeri, Passaic. National Surety, 
Edward W. Wise, Red Bank. North 
American Accident, D. C. Banks, Tren- 


American 
Hardt, 


ton. Philadelphia Casualty, Charles E 
Borden, Paterson. Pennsylvania Cas- 
uaity, A. W. Dresser, Burlington. Tit!e 


Guarantee & Surety, Morris G. Bossek, 
Camden; Joseph V. Keating, Madison: 
J.C, Van Horn, H. M. D. Murray, Tren- 


ton; Frank C. Bray, Vineland. Travel- 
ers, Benjamin A. Jenkins, Wildwood 
Crest, , 








the organizers desire to sell 


have you to offer? 


Will buy or absorb the subscriptions to stock in 
a Casualty Insurance Company where for any reason 


Strictest 


BOX No. 17 


EASTERN UNDERWRITER 


What 


assured. 


or abandon plans. 
confidence 








BONDS— CASUALTY 





AGENTS 





you 





Can command Bond 
IF Are seeking an 


Are not representing 


Address AGENCY DEPARTMENT 


THE EMPIRE STATE SURETY COMPANY or NEW YORK 


or Casualty business 
Agency connection 


another like Company 








ACODINT LETT ea COMPIMY 





af New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President. 
290-292 Broadway, New York 





CUNNINGHAM & CO. 


1 LIBERTY ST. 

New York City 
GENERAL AGENTS 
Personal Accident and Health 
Department of 
The 


COLUMBIAN 
NATIONAL LIFE INS. CO. 
of Boston, [lass. 


The most up-to-date Accident and 
Health Policies issued 


Health Policies issued separately 














INSURANCE CO. 
Home Office, 


PLATE GLASS 
PERSO 
AND HEALTH 


DANIEL D. WHITNEY, Vice-Pres. 


THE 


METROPOLITAN CASUALTY 


(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
47 CEDAR STREET 
Chartered 1874 


NAL ACCIDENT 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, 
8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


OF NEW YORK 


POLICIES 


- 


President 
ALONZO G. BROOKS, Ass’t Sec. 











.....- FOR 





Agents Can Make Money Writing 


ACCIDENT 48° HEALTH INSURANCE 


INDUSTRIAL AND COMMERCIAL 


SECURITY CASUALTY CO. 


OF INDIANAPOLIS 


Apply to MYRON W. ROBINSON, State Agent 
ENGLEWOOD, N. J. or MILLS BLDG., N. Y. City 


I have an Al proposition for some good men in New Jersey 


TME...... 








EXECUTES :—Surety Bonds, Contractors, 
Court, and covering all 
miscellaneous require- 
ments 

Fidelity Bonds guaranteec- 
ing the honesty of em- 
Ployees in positions of 
public and private trust 


THE ATNA INDEMNITY COMPANY 
OF HARTFORD, CONN. 


We have desirable territory for Agents and would be giad to correspond 
with business producers 


THE ETNA INDEMNITY COMPANY, 68 WILLIAM ST., NEW YORK 


ISSUES :—-Burgiary Insurance Policies 
Plate Glass insurance Policies 
Personal Accident Policies 
and 


Health Insurance Policies 














THE EASTERN UNDERWRITER. 
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UNITED SURETY (OMPANY 


BALTIMORE, MD. 


JOHN B. MURPHY, 
RESIDENT VICE-PRESIDENT 


New York Office, 84 William Street. 


TELEPHONE 1770-71 JOHN 








The Great Western Life Insurance Co. 
KANSAS CITY, MISSOURI, U. S. A. 











DESIRABLE TERRITORY 
AVAILABLE TO KEEN, 
ACTIVE, RELIABLE 
SOLICITORS 


GEO. STEVENSON, JR., 


PRESIDENT 


JAMES CHAPPELLE, 


SECRETARY 


T, A. NORRIS, 


AGENCY SUPERINTENDENT 


LIBERAL COMMISSIONS 


THOROUGHLY 
UP-TO-DATE POLICIES 


CORRESPONDENCE es 
DIRECT WITH THE COM- - 
PANY SOLICITED 























WANTED 


SALARIED FIELD MEN 
THE SECURITY LIFE INSURANCE COMPANY OF AMERICA 
W. O. JOHNSON, President 
ROOHERY BLDG., CHICAGO, ILL. 
Would like to hear from men with clean records 
in Ohio, Tennessee, Missouri, Kansas and Illinois 
Address President’s Office 
J. B. SELLS, Assistant to President 








HOME OFFICE LEADS 


Constantly brings the agent into direct intercourse with 
the buyers as well as the officials of the company 


THE EQUITABLE LIFE OF SAN ANTONIO, TEXAS 


If you 





IS THE BEST organization to tie up with if you are a producer. 
are new in the busine-s, Texas offers the best field for 
your efforts—less competition. 
RICHT NOW-WRITE NOW 
I. J. McGEE, San Antonio, Texas 

















“NOBODY CAN'T MAKE NOTHIN’ 
FOR NOBODY FOR NOTHIN” 


A bit of tramp philosophy clothed in crude English but never- 
theless serving in a unique way to express our sentiments to 
thousands of agents everywhere. 


Inealculable are the number of men applying themselves 
diligently, but each year finds them no further advanced than the 
preceeding one. 


Why is it? How would you explain the steady advancement 
of a friend or acquaintince whom you are sure possesses no more 
ability than yourself ? 


This person, if the facts be known is a 
with a high voltage of energy and initiative. He believes firmly 
that he “can’t make nothin’ for nobody for nothin’” and loses 
no time in putting the conviction into practice by breaking away 
from old connections and stepping out of the “rut.” He identifies 
himself with people of a like calibre who think and work along 
similar lines. In a short time he is receiving a first class com- 
pensation and in return produces and “ makes good,” kuowing as 
he does that it is worth his while. 


“live wire” charged 


Why don’t you follow in the path of the successful man and 
do the same? Now is the time for here is the opportunity and 
opportunity waits for no one. This company will place you ina 
position that is attractive both in remuneration and proposition. 
Digest what has been said and get in toueh with us either by a 
visit or communication and the return mail will enlighten you 
more explicitly. 


UNION NATIONAL LIFE INSURANCE CO. 


PHILADELPHIA, PENN’A. 


W. E. A. WHEELER, President 
HOME OFFICE, PENNSYLVANIA BUILDING 


Citizens Life Insurance Company 


Louisville, Kentucky 
ABSOLUTE SECURITY 


The Deposit held by the Treasurer of the STATE OF 
KENTUCKY Guarantees the Reserve on every 
policy issued by this Company 








LIBERAL CONTRACTS 





W. H. GREGORY, President 














An advertisement in the columns of the 
EASTERN UNDERWRITER 
is a paying Proposition--TRY IT 








THE SATISFACTION OF 


DOING THINGS _ 


a sizable cot fe It pala im- 
to DO ‘THINGS. It isn’t luck: span ora 











oe compan y—not too pa tthe 
ous effort nor too small to be out appresiate race, write to 
the SECURITY MUTUAL LIFE. If you ore now 
investigating a with os view to connecting with on« which will help you 
most ina practice wa 
. H. JAC BON, Supt of Agencies, BryanamrTon, N. ¥. 











USE PRINTERS INK 


It pays LARGE DIVIDENDS when circulated in proper form 


We do all kinds of JOB and COPMMERCIAL 
PRINTING to satisfy the most discriminate 


WILL SUBMIT ESTIMATES ON ALL WORK 
D. R. THOMPSON 


Phone 807 Worth 28 ELM ST., N. Y. C. 
































